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Why pass up an opportunity like this ? 





HIS message is addressed to readers 

who are executives in organizations 
which advertise nationally, and whose 
products or services appeal only to people of 
more than average means: 


You are working harder than ever this year 
to make sales. 


‘You will not—knowingly—let any oppor- 
tunity to get business slip through your 
fingers. 


Doubtless you are giving more thought 
than ever before to your advertising. 


Has it occurred to you that this magazine 
that you are now reading is read with just 
as much interest by thousands of people— 








mostly men—who, like yourself, enjoy a 
good income and who are able—right now— 
to buy the things that you—and others— 
would like to sell them? 


Under what better conditions could you get 
your advertising message before these well- 
to-do people, than when they are reading 
the very magazine that is helping them to 
gain the money to buy your products? 


Why not suggest to your advertising man- 
ager and your agency that they include 
THE FINANCIAL WORLD in your advertis- 
ing program,—now! 


It will do its bit in helping to boost that 
sales curve in the right direction! 


THE FINANCIAL WORLD carries your message to thousands of influential people in 
7,092 communities in the United States and foreign countries. 
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The uncertainty of the stock mar- 
ket makes it imperative to diversify 
your holdings for your financial 
safety. 


Consider how much more secure 
you would be with 10 shares of 
stock in each of 10 selections than 
you would be with 100 shares in 
any one of them. 
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THE SCARLET CORD 
HANGS FROM THE 
WALL OF JERICHO 


A NEWSBOY shouts “paper!” A grocer puts out a price-tag on a barrel of 
potatoes. A ticket broker advises you that he sells “the best seats for the 
ball game.” . . . These are all forms of advertising. 


Along the highways the motorist reads as he goes, “Fresh Eggs,” or 
“Dahlias and Gladioli,” or “Newly Picked Raspberries.” . . . These are 
all forms of advertising. | 

Few Englishmen of the Middle Ages could read, but each one knew a 
goat from a bull, and all could therefore pick their favorite hostelry by 
the sign it displayed. By the costumes of the attendant priests a Roman 
could tell whether he was entering the temple of Adonis or Pallas Athene. 
Some hundreds of years before that a man named Joshua, the leader of 
a tribe of Jews, knew where to storm the city of Jericho because a scarlet 
cord hung from a window in the wall. . . . These are all forms of advertising. 


In each of these cases a sign of some sort told people what they wanted 
to know, where they could buy something, where they could get some 
special sort of information, where they could avail themselves of some 
special type of service. 


The advertising in this magazine tells you exactly these same things. 


But advertising is also a business force. It has been organized. Its results 
have been tested. Its value is known. 


To the consumer it means shopping news. To the consumer it offers 
information of pleasant, agreeable ways to live. To both consumer and 
merchant alike it is a civilizer, because it spreads information. 





Advertising is as much a part of your life as your telephone, your 
food, your business or your family. ... Indeed, most of these things are 
possible, partly because of advertising! | 


The scarlet cord still hangs from the wall of Jericho. 
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The Financial World was established to diffuse the truth about investments, has con- 
stantly maintained this attitude, and will continue to do so, confident in its belief that 
as long as it clings to this ideal it can count upon the support of the investing public. 
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The Trend of Things 


Stock prices ignore short selling questionnaire — New “statements” from high 

sources add nothing to knowledge of business status — Auto output off, but 

drop less than normal — Steel production follows usual seasonal trend — little 
change in freight traffic, new construction, general industrial activity. 


RL 


ONSTRUCTIVE news appears to be what the stock 
> market needs to bring in real buying and change 
the trend which has been so discouraging in recent 
weeks. Last week’s Stock Exchange questionnaire to its 
members asking full details of short sale transactions failed 
to frighten the bears into more than sporadic covering, 
and the effect on prices was negligible. News of construc- 
tive changes in the business situation can hardly be 
expected until August, and the early summer promises 
little in the way of favorable developments in share 
prices. 


HE chief executive of our largest steel company voices 
conflicting views on the state of trade; following.a 
lengthy Cabinet meeting, President Hoover states that 


there are “many favorable factors”; refusal to amplify 


this finding renders it meaningless. Mere expressions of 


opinion appear to have lost their weight, and what the 
public wants now is tangible evidence. This should make 
its appearance some time in the third quarter. 


UTOMOBILE production last week declined some- 
what, but the smallness of the drop as compared with 

what is usually seen at this time of the year is distinctly 
encouraging. Freight car loadings, on the other hand, 
showed a negligible gain whereas the increase should have 
been substantial. New construction continues to hold to 
low levels, but hope is held that June will show improve- 
ment. Further drop in rate of steel mill operations is only 
a normal development, and some further contraction in 


. this line will probably be seen before the upturn which 


should set in two months hence. Present indications are 
that a dull summer lies ahead of us, and we may as well 
prepare for it. 
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Securities Outlook 


“Betwixt and Between” 





apparently be postponed until some 
- time in the summer months, prio, 





Ende as stock yields reach a 
‘‘eellar’’ during a bull market, 
so do they attain a ceiling during a 
period of declining share prices. At 
the peak of the 1929 bull market 
high grade common stock yields 
averaged about 3 per cent, whereas 
the return from good grade indus- 
trial bonds was in excess of 5 per 
cent, a differential of 66 per cent in 
favor of bonds. At the present 
time the situation is exactly re- 
versed. Common stock yields now 
average in the neighborhood of 74% 
per cent, with bonds returning 
about 514 per cent; thus the spread 
is about 43 per cent in favor of 
stocks. As in all other things, the 
state of mind is a determining 
factor and as soon as the dis- 
criminating investor becomes con- 
vinced that the downward trend 
of earnings has been halted and 
that existing dividend schedules 
are reasonably secure, he is go- 
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to the time that business will he 
aided by the usual seasonal infly. 
ences at work in the fall. 

Selling good securities now, hoy. 
ever, whether for long or shop; 
account, would seem to be about 
the equivalent of buying stocks 
during September and October of 
two years ago. Prices may go 
somewhat further, but the risk 
appears to be too great to warrant 
trying for the few points which may 
be left. 
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Business Prospect 


i b passing of the weeks brings 
little fundamental change in the 
position of general business, which 
still occupies a depressed status and 
is likely to continue to do so for 
some months to come. No in- 
portant changes are discernible, it 
is true, but each week could be 








ing to be quick to take advan- 
tage of the higher rental value of 
capital obtainable in the share market. 

So far, this assurance appears to have 
been lacking, for no great numbers of 
outright investors have entered the stock 
market in recent weeks. This condition 
is directly reflected in the declining course 
of prices during recent trading sessions. 
Buyers have been scarce, and as a result 
liquidation has been slow and laborious. 
Several months ago the general investing 
public was aware that the character of 


news which we would be witnessing at 
this time would be dull and uninspiring. 
In actuality, it has been neither better 
nor worse than had been looked for, yet 
now an extremely bearish interpretation 
is being placed on virtually every develop- 
ment which comes to light. So long as 
psychology remains in its present state, 
it appears futile to look for anything more 
than short rallies from time to time. 
Inauguration of a definite up-trend must 


regarded as bringing some improve. 
ment inasmuch as it brings us just 
that much closer to the recovery which 
is indicated for the fall months. 

The character of the news bears a 
striking resemblance to that appearing 
just ten years ago, a period which was one 
of deep depression, although just before 
industrial production began a long uphill 
climb which continued for two years 
before any important recession occurred. 
At that time the cotton textile situation 
(Please turn to page 30) 
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EXPLANATORY NOTE 


These tabulations are prepared 
on the basis of conditions sting 
at the present time, and future 
presentations will be revised as 
warranted by developments. 

The left hand indicator shows 
by its position above or below hori- 
zontal (or neutral), the current 
status of business, prices and cor- 
porate earnings as compared with 
their respective positions one year 
ago. The right hand indicator is a 
forecast of future conditions, using 
the present as a_ base. This 
indicator attempts to answer the 

uestion, how will conditions in 
the near term future compare with 
the present? 
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- Tariff and the Trade Revival 


discussions of the causes of the 

present world-wide depression, the 
high tariff walls which nations have 
erected against one another, come in for 
alarge share of the blame. In the opinion 
of economists, bankers and the majority 
of manufacturers, such barriers are the 
greatest deterrents to recovery of world 
trade, and an early reduction has been 
generally advocated. Although this view 
has been accepted by a large body of 
economists and financiers, the trend in 
tariff policies during the last decade has 
moved in the opposite direction. 

Tariff protection has been a part of 
foreign commerce ever since the first 
commercial treaty between Rome and 
Carthage was concluded in 500.'B.C. 
The economic reasons for imposing tariff 
duties on imports or exports are various 
and depend entirely on the conditions 
of the different countries. .An agricul- 
tural nation has one motive for the intro- 
duction of tariffs, while an industrial 
nation has quite another, and the status 
of.debtor and creditor nation also plays 
an important rdle in the formulation of 
tariff policies. Furthermore, the confu- 
sion brought about by purely political 
considerations has more often 
than not thrown this entire 
economic question into the 
political arena for final dis- 
position, thus obscuring the 
economic purpose, and mak- 
ing the final results dubious. 

Agricultural countries, 
which are mostly debtor na- 
tions, regard the tariff prin- 
cipally from the point of view 
of a source of revenue. 
Where their exportable prod- 
ucts occupy a predominant 
position in world trade, an 
export duty is regarded as an 
easy form of revenue for the 
State inasmuch as it is the 
foreign customer who pays 
the tax. A classical example 
of this method was Chile’s 
export tax on nitrate, when, 
before the arrival of the syn- 
thetic product, it still had a 
monopoly on this commodity. 
At that time approximately 
70 per cent of the republic’s 
revenues were derived from 
this export duty. However, 
export duties of this character 
have become less numerous. 

In the majority of countries in this 
category, the duties are levied on im- 
ports and represent, in the final analysis, 
nothing but an indirect consumption tax. 
The situation changes, however, when an 
agricultural country starts to build up a 
manufacturing industry. Then the im- 
Port tariffs are usually substantially in- 
creased, and gradually assume the char- 
acter of protective duties. In the infancy 
of these new industries, such a system is 
an absolute necessity (provided that con- 
ditions are favorable for the development 
of such industries), but from a purely 
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economic point of view they should be 
lowered as soon as the sheltered industries 
reach the status of providing effective 
competition to foreign producers. Such 
protective tariffs are found today in 
some of the Latin-American countries 
like -Mexico, Brazil, . Argentine and 
Chile. However, these tariff duties in 
most instances, although called protec- 
tive, are still primarily revenue tariffs, 
and only serve to increase the price of 
the local merchandise without effective 
curtailment of imports, as local production 
is usually far below consumptive demands. 

In some eases, as for example Australia 
at the present time, such protective 
revenue tariffs are increased for the pur- 
pose of reducing imports to correct an 
adverse’ trade balance, and to prevent 
further depreciation of the currency. On 
the other hand, as the sponsors of this 
scheme in Australia admit, the present 
system is regarded only as an emergency 
measure. 

The American tariff has been purely 
protective for many years and rates have 
been placed sufficiently high to protect 
the American producer from competition 
of the foreign lower cost producer. This 
system is directly opposite to the revenue 





tariff idea, which makes no attempt to 
equalize foreign and domestic costs of 
production. While fundamentally sound 
if applied within economic limits, such 
protective tariffs in themselves carry a 
great element of danger. History has 
taught that under the pressure of pro- 
ducers’ demand for more complete pro- 
tection, any tariff, however moderate the 
rates originally were, tends to increase 
more and more apparently without limit. 
It is relatively easy to put on tariffs, but 
a difficult task to have them reduced or 


RK 


The practical effect of such a policy of 
higher and higher tariffs invariably is a 
tendency to diminish imports and to 
increase the price level in the domestic 
market above world prices. A further 
consequence is a decline in exports, which 
severely impairs the economic structure 
of a country which depends to a large 
extent on its export trade to maintain a 
status of prosperity. Furthermore, the 
repercussions of a high tariff policy are 
immediately manifested in counter- 
actions from abroad. Every time one 
country raises its tariff and cuts off im- 
ports, some other country is cut off from 
a portion of its foreign markets, and is 
consequently forced to strenthen pro- 
tection within its frontiers by retaliation 
tariffs. An accompanying effect of such 
tariffs is emigration of industry from the 
highly protected country and the estab- 
lishment of factories in the territories 
formerly receiving imports. This de- 
velopment has been particularly strong 
among American corporations, and 
usually these emigrated companies turn 
out to be stanch supporters of the tariff 
levels in foreign countries which hamper 
direct exports from the United States. 

A well-known economist recently 
sketched the present situation 
in this country as follows: 
‘“‘The most serious obstacle 
in the way of an early re- 
covery is the state of our 
foreign trade. The most 
serious obstacle in the way 
of revival of our foreign 
trade is our high protective 
tariff.” 

As a matter of fact, our 
tariff is one of the highest in 
existence, and can be com- 
pared only with the Russian 
and Spanish tariffs which are 
the highest in Europe. The 
American Farm Bureau Fed- 
eration has calculated that 
the average level of ad 
valorem rates is 42.8 per cent 
for industrial products and 
33.9 per cent for agricultural 
products as against 37.3 per 
eent and 22.3 per cent re- 
spectively under the tariff 
act of 1922. 

In Great Britain, Den- 
mark, Holland, Belgium and 
Portugal, low tariffs prevail; 
Germany, Switzerland, Aus- 
tria, Sweden, Norway and 
Ireland have moderate barriers, while 
France, Italy and all Balkan countries, 
and all those countries which were for- 
merly part of Imperial Russia or of Aus- 
tro-Hungary (except Austria) have re- 
latively high tariffs. The high custom 
barriers in Europe have been a leading 
deterrent to post-war recovery. On the 
European continent, tariffs are today 
higher, more complicated, and less stable 
than in 1913. Whereas prior to the war 
Central Europe had twenty custom units 
with a total length of 6,500 miles of 

(Please turn to page 32) 
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Wages and the Depression 


From the point of view of management, labor is a commodity entering 


into the costs of production of the finished products of industry, and as such 
is subject to the same economic law of supply and demand that governs the 
prices of other commodities. Therefore, the question arises whether, under 
the stress of depressed business conditions, its price must come down along 
with the prices of capital and other commodities. 

A newer conception of the place of labor in the economic fabric views 
its purchasing power as the cornerstone of material prosperity as we have 
come to know it, and demands that wages must be maintained. 

Can these seemingly opposing attitudes be reconciled? 


UST wages come down? 
This is perhaps the simplest 


form in which we find stated the 
problem of the position of labor in the 
depression, a problem which is found 
coming more and more to the fore as time 
goes by and recovery in business fails to 
gain momentum. Stated in such general 
form the question is impossible of simi- 
larly simple direct answer, since the 
problem itself is complex, embracing a 
number of different aspects which deserve 
consideration. 

In the first place, it may be commented 
that the question in this form implies 
that wages have not as yet come down, 
at least to any appreciable extent, where- 
as such an implication is not entirely in 
accord with the actual facts, as may be 
readily appreciated. 


Wages and Purchasing Power 


From the broad economic and social 
viewpoint, the term wages connotes the 
total weekly or monthly earnings of the 
labor group of our economic structure; 
and these, in terms of the goods which 
they will buy, represent a highly im- 
portant part of the total purchasing power 
of the country, upon which the turning of 
the wheels of industry depends. With 
the total unemployed in the country now 
reported at about 5,000,000 persons, and 
with a very considerable percentage of 
the presently employed working on a 
reduced time schedule, it would be absurd 
to argue that the purchasing power of 
labor has not already been substantially 
reduced. Furthermore, it may be pointed 
out that to the extent that this decline 
has exceeded the decline of the general 
level of prices of finished goods, this por- 
tion of the public has been foreed to 
modify the standard of living to which it 
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was accustomed in 1928 and 1929. From 
this viewpoint, it is obvious that talk 
about maintaining the standard of living 
is indicative of rather loose thinking, un- 
less accompanied by clear-cut definition 
of the meaning of that phrase. This 
standard of 1928 and 1929 might perhaps 
better be referred to as a standard of 
expenditure, to differentiate it from what 
we may call a normal standard of living; 
but we cannot entirely clarify the ques- 
tion by means of this distinction, inas- 
much as the question still remains as to 
where in the downward revision of this 
standard of expenditure the normal 
standard of living would be reached or 
lowered. 


A Ticklish Question 


What the country needs at all times, 
and particularly under present trying 
conditions, is clear and logical thinking 
in place of partisan argumentation; and it 
must be pointed out in this connection 
that defending a position for or against 
wage reductions is much like taking a 
position for or against dividend reductions 
or declining commodity . prices. These 
are not matters for wishing, but are 
determined by economic necessity. 

Another aspect from which the problem 
of wages may be considered is that which 
coneerns the rate of pay per hour, which 
represents the cost to industry of the work 
contributed by labor. From this point 
of view also, it is not strictly true that 
wages have been maintained during the 
depression, although measured in this 
way the reductions have been more 
scattered and on the whole less drastic 
than the reduction in the total remunera- 
tion of the laboring class. The figures 
released by the Department of Labor, 
showing by months the number of redue- 


tions in wage rates, give evidence of the 
downward trend. For some months 
now, the number of reductions reported 
has been increasingly greater than the 
number of increases reported. As might 
be expected, the January figure of 335 
reductions was larger than either Febru- 
ary or March, with 228 and 175 re- 
spectively; but alf three months this year 
are substantially above the highest point 
of 1930, which was 133 reductions re- 
ported for August. It appears safe to 
say that the great majority of these re- 
ductions have been effected in the smaller 
units of business and industry, where the 
force of economic pressure has been felt 
most keenly and where labor organizations 
have been a less dominant factor in the 
relations between employer and employe. 


Costs Must Be Reduced 


The question of rates of wages is be- 
coming of increasing importance among 
larger businesses, as witnessed by the 
attention being given this subject in the 
steel industry and among the railroads 
in the face of the current very unsatis- 
factory rates of profits in these groups. 
This growing importance is, of course, 
due to the increasing pressure upon in- 
dustry to reduce costs in all directions as 
commodity prices continue to decline 
and lower and lower selling prices are 
necessary to stimulate consumer buying. 
From the point of view of industry, labor 
is a commodity entering into the costs 
of production, and must be used with 
ever increasing efficiency under present 
conditions. It is, of course, true that the 
efficiency of labor as a portion of the unit 
costs of production of industry is not 4 
function of the rate of pay alone, but 
depends also upon the skill of the workers 
(Please turn to page 31) 
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What Progress for Aviation? 


readjustment through which the 

country has been passing has served 
the laudable purpose of restoring to the 
financial community a more equitable 
standard of values as far as common 
stocks are concerned. This has been par- 
ticularly true with regards to aviation 
securities. The exaggerated claims made 
for these issues and the attending infla- 
tion of the industry have been supplanted 
by more sober judgment; a deluge of red 
ink has chastened unwarranted expansion 
and progress along more orderly lines is 
now in evidence. 

Thus it might be said that the progress 
which the infant industry has made since 
the inflation era of 1928 can not be 
measured so much in number of planes 
turned out as correction of the evils 
attending the boom. The combination 
of events set in motion by the spectacular 
Lindbergh flight, in 1927, and a plethora 
of funds for speculative enterprises, made 
possible a mushroom growth wholly un- 
warranted, as subsequent events were to 
prove. The readiness of the public to 
provide funds for the development! of 
every department of the industry has, in 
itself, delayed the adjustment which was 
to follow; close to $500,000,000 was 
poured into the treasuries of upwards of 
250 companies and these funds have per- 
mitted uneconomic operation to a large 
number even up to the present time. 
Equilibrium was to be restored to the 
industry only through elimination of the 
weaker enterprises, and it is in this respect 
that aviation has made its greatest gains. 

Although competition for available 
business remains as keen as ever, the 
field has been cleared of upwards of 100 
marginal producers since 1928. Of over 
225 producers of aircraft in operation at 
the beginning of 1929, about 130 were 
active in January, 1931. A considerable 
number of such eliminations have fol- 
lowed the receivership route and others 
have been amalgamated into integrated 
units, of which there are no more than 
half a dozen in the industry. _The pro- 
duction orgy engaged in by manufac- 
turers during 1928 and the greater part 
of 1929 resulted in a large number of 
unsold finished products which militated 
against satisfactory production levels 
during the past year and a half, yet during 
this period inventories were reduced to a 
point where they no longer constitute a 
serious deterrent to production expansion. 
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The more firmly entrenched manufac- 
turers have profited from their experience 
of the past two years. Actual and poten- 
tial markets have been studied with a 
view to determining type of plane best 
suited to the need of each class of buyer, 
production schedules have been adjusted 
more closely to seasonal trends in demand 
and servicing facilities have expanded 
with extension of channels of distribution. 

Following a record output of 6034 
planes in 1929, production last year 
declined to 3,357 units, of which amount 
836 were for military purposes. While 
too early to predict output for the current 
year with any degree of accuracy, pro- 
duction schedules are closely conforming 
to 1930 levels and it appears likely that 
the 1930 output will not be exceeded in 
the current year. Such restricted pro- 
duction schedules portend lower aggre- 
gate earnings, yet the more firmly en- 
trenched units are obtaining an increasing 
share of the business and more favorable 
profit margins are being realized. Last 
year, five leading producers accounted for 
approximately 40 per cent of the business 
and a somewhat greater proportion of 
available business is indicated for these 
producers for the current year. Military 
and export business for the leading manu- 
facturers provides a substantial backlog 
and the steady demand from these sources 
has permitted a fairly satisfactory rate of 
operation. 


The Transport Field 


The market for planes in the transport 
field represents a demand largely for 
replacement purposes. While transport 
activities are increasing at a rapid pace, 
operators in a majority of cases have a 
surplus of machines which will provide 
for normal increase in operations for some 
time to come. The expansion of the 
market for planes among private indi- 
vidual owners likewise has been extremely 
slow. Of the 10,500 commercial aero- 
planes now operated in this country, less 
than one-half are in the hands of private 
owners. The development of this most 
potential of markets has lagged far 
behind and demands from this source 
have not approached even the most con- 
servativeestimates. However, the ground- 
work for future expansion is being laid. 
At the present time over 500 public 
schools are teaching aviation subjects, 
75 universities and colleges offer aero- 
nautical training, and 38 flying schools, 


approved by the Department of Com- 
merce, are actively engaged in training 
students for pilots’ licenses. The number 
of persons holding pilots’ licenses from 
the Bureau of Aeronautics exceeds num- 
ber of commercial aeroplanes being oper- 
ated by more than 5,000. A backlog of 
demand for planes is thus being estab- 
lished and it appears actual demand, at 
present, awaits increased factors of safety 
and reduced costs, the present paramount 
deterrents. 

More evidence of actual progress exists 
in the transport division of the industry. 
Despite the economic paralysis of 1930, 
air mail poundage rose 3 per cent to 
8,003,657 pounds from the 7,772,014 
pounds carried in the preceding year. 
Number of passengers carried by air 
transport lines last year amounted to 
417,505, a gain of 140 per cent over the 
173,405 transported in the previous year. 
Air express likewise recorded an appre- 
ciable gain, rising from 1,866,879 pounds 
in 1929 to 2,869,255 pounds in 1930, an 
increase of 54 per cent. While aeroplane 
fatalities continue to constitute front 
page news, the factor of safety is being 
constantly increased as revealed by the 
following tabulation: 


Passen- Fatalities 


Scheduled Passen- ger per Million 

Miles gers Fatali- Passenger- 
Year Flown Carried ties Miles 
1927.. 5,810,000 13,000 6 0.59 
1928. . 10,472,000 53,000 13 0.85 
1929. .20,243,000 173,405 18 0.28 
1930. .34,400,000 417,505 24 0.24 


Although profit margins of practically 
all transport operators have not been 
satisfactory, increased patronage has 
brought fare reductions to a point where 
present levels compare favorably with 
railroad-Pullman rates. Such reductions 
coupled with the increasing factor of 
safety appear to assure expansion of this 
branch of the industry on an increasing 
seale over the coming years. 

In summary, it would appear that the 
aviation industry has made long strides 
in effecting a balance between production 
facilities and actual consumer demands, 
and progress from this point forward is 
indicated along more orderly lines. While 
the process of readjustment is not com- 
pleted as yet and many problems remain 
to be solved in the laboratories of the 
producers, the major barriers to long 
term progress have been surmounted and 
a steady secular growth is anticipated 
over the coming years. 
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Average Earnings and Stock Prices 


The earnings record of a single year does not usually provide a reliable measure 





of a company’s earning power, as temporary influences which distort the picture 
are often present. Average earnings over a period of five years give a better basis 


HILE the question of what 
constitutes a reliable yardstick 


for stock values is a highly econtro- 
versial one, it is generally agreed that 
earnings provide the best guide. How- 
ever, the agreement ends there, for there 
is much division of opinion as to how 
many times earnings individual stocks 
and groups of stocks should sell. Is a 
public utility stock entitled to sell for 
twenty times earnings, while good rail 
stocks are quoted at only ten times net 
income per share? Many such questions 
arise; they will not be discussed here 
since this side of the problem has already 
been covered fully in a recent issue of 
Tue FinancraL Worx. 


The Real Determinant 


However, the fact that there is con- 
siderable disagreement as to ratios for 
various types of stocks does not render 
their earnings records valueless as a basis 
for judgment of values. The earning 
power of a corporation is, in the final 
analysis, the real determinant of the value 
of a common stock (and also its bonds 
and preferred stock in the case of com- 
panies which have senior capital obliga- 
tions), and the factor which, in the long 
run, is certain to govern the major 
movements in its market price. How- 
ever, in regard to earnings, the time ele- 
ment enters to add a further compli- 
cation. In ealeulating the earning power 
of a company, how long a period should 
be covered? A single quarter, a year, 
two years—? 

There is no doubt but what, inthis 
country, the earnings of a single year, and 
comparisons with the record of the im- 
mediately preceding year, are given the 


for judgments on stock values. 
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most weight. During the course of a 
recent visit to America, Sir Josiah Stamp, 
prominent British economist, severely 
criticized this emphasis upon a single 
year’s earnings, and advanced the theory 
that the earnings over a period of at least 
five years should be taken into consider- 
ation in estimating the value of common 
stocks. There can be little question of 
the reasonableness of this view. While 
the ‘“‘quick turn” trader will probably 
always be influenced by the events of the 
recent past and the prospects for the 
immediate future, and earnings records 
over a short period of time will conse- 
quently always affect the short term 








FIVE-YEAR AVERAGE EARNINGS 





1930 earns. 


Stock: per share 
Allied Chemical & Dye........... $9.77 
CO Eee 8.08 
ee ay 3 OF: ee 9.22 
NO re 8.56 
Anaconda....... LE eKeh es beh exe a a2.07 
eS 12.86 
Es as a cb eid 60's we 5.26 
Chesapeake & Ohio... ......2.020- 4.44 
6 eae Sees 0.05 
Consolidated Gas of N.Y.......... 5.06 
OE ee eee 5.04 
Nae Lis kcch: sg sibs x's v otis 4.52 
SEIN ENTE, 5 5 0-0 615.010 9050.0 90 1.90 
a “A ee 3.63 
NS SERCO Te 3.25 
International Tel. & Tel........... 2.07 
2 0 ene fe) | 
yt, 5.29 
Radio Corp. of America........... 0.02 
Reynolds Tobacco B.............. 3.43 
NS SERS er ere a 3.12 
er Nn Sin tenes ws 00,6 15.63 
United Gas Improvement......... 1.54 
United States Steel............... 9.12 
Westinghouse Elec. & Mfg......... 4.46 





a—Before adjustments for inventories and contingencies. 


5-year average Ratio 
per share 5-year average per share earns 
earnings to 1929 high torecent low 

$10.25 34.6 10.7 
6.29 29.3 15.1 
11.30 27.4 14.5 
6.00 19,6 17.3 
4.97 35.0 4.6 
19.16 15.6 * ef 
7.06 19.9 5.5 
5.64 12.4 6.2 
4.61 29.2 3.4 
4.50 40.7 18.2 
4.31 21.3 10.4 
5.17 44.7 14.5 
1.81 55.6 21.3 
3.86 21.1 11.8 
4.83 18.9 7.3 
3.45 43.2 5.4 
12.67 20.2 6.5 
7.01 15.7 6.3 
1.32 86.9 9.0 
3.04 21.7 13.2 
3.40 41.1 13.5 
17.53 16.9 8.7 
b1.29 46.3 21.1 
12.90 20.3 7.5 
7.22 40.5 7.8 


b—4-year average. 
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fluctuations in stock prices, the true 
student of stock values is more inter- 
ested in the results obtained over longer 
periods, and a five-year term is by no 
means too long a period to serve as a 
basis for a judgment of a company’s 
true earning power. In a shorter period, 
temporary influences may apply in such 
a manner as seriously to distort the 
picture. 

Consequently, a new column is being 
added to the pages of THe FINANciaAL 
Worwp’s’ Independent Appraisals of 
Listed Stocks, showing five-year average 
earnings per share, covering most in- 
stances, the period from 1926 to 1930, 
inclusive. The accompanying tabulation 
gives these figures for twenty-five leading 
stocks. This tabulation shows that, 
while most of these issues were selling in 
very high ratio to the five-year average 
at their 1929 highs, and some are even 
selling in rather high ratio to 1930 per 
share earnings at current prices, most of 
them are now quoted in low ratio to 
average earnings. 


The Five-Year Average 


The figures for five-year average earn- 
ings should be of considerable value in 
formulating judgments as to stock values, 
but it must be borne in mind that they 
are only a record of past performances, 
and that prospective future earnings 
carry more weight in stock market valua- 
tions. They are of value, therefore, 
mainly because they provide, in most 
instances, a better basis for an estimate 
of future earnings over a period of years 
than do the earnings figures for a single 
year such as 1929, 1930 or (indicated) 
1931 earnings. 

Stocks of companies whose earnings 
which appear to be in a more or less 
permanent downward trend should, of 
course, be avoided on general principles, 
and the earnings record over the past 
five years for companies in this category 
is of little or no value as a guide. How- 
ever, in the case of companies of the type 
of those included in the accompanying 
tabulation, where there is every indicar 
tion that earnings will increase from cur- 
rent levels when there is a general im- 
provement in business conditions, the 
five-year earnings record gives a much 
better indication of what to expect after 
the depression has run its course than the 
records of the depression years 1930 and 
1931, or of the abnormal boom year 1929, 
taken alone. Consequently, the five 
year figures provide a guide of some 
value for making estimates of the prob- 
able long term future trend of earnings, 
and hence of stock prices, when com- 
panies having good prospects for re 
covery in earnings, with a return to more 
normal business conditions, are under 
consideration. 
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Selected Bonds for Investment Purposes 








period of the depression, it is 
necessary to exercise more than 
usual discrimination. Many 
corporations have been able to 
weather the storm thus far but 
this does not necessarily mean 


‘, I : . Editorial Staff, Taz Financia, Worip that all companies, and even 
highest yielding issue in the industries, for that matter, 


group, are now selling at 113.20 will revive quickly when the 


to yield 3.15 per cent against a price pared by the New York Evening Post. recovery phase of the business cycle is 
of 110.12 to yield 3.43 per cent two Since the beginning of the year the trend reached. It is just as essential to dis- 


months ago. Other issues have moved has been as follows: criminate in buying medium grade bonds 
in proportion, as also have high grade 





of extreme ease in money 
rates has already resulted 
in @ miniature bull market in 
United States Government ob- 
ligations. The Treasury 44s By LESLIE J. LUNDY 
of 1942-57, for instance, the 


Te: Federal Reserve policy 











Tok Gov, PU. RR as it is in buying common stocks and, in 
municipal bonds. Invest- Bonds Bonds Bonds fact, more so since the term ‘“‘bond” is 
While the trend in interest rates is eon Tientn at Sere at times misleading. 
most important, they are not the only  jan..... $2,885 Nil $612 $397 The bonds recommended in the ac- 
reason for the higher prices of govern- ,Feb...... 4,588 $629 677 379 companying tabulation are all good 
. *Mar..... 4,700 518 930 732 iad 
ment bonds. Psychology plays an im-  Apr,.."""! 31345 519 7il 561 medium issues and are presented for those 





portant part, especially in depression mn re investors who are desirous of receiving a 
periods when fear and pessimism cause ee eo good return on their investment with 


investors to favor these issues to the It is evident that the fire insurance reasonable safety. The issues are not 
exclusion of sound corporate obligations. companies have consistently favored the recommended to those investors to whom 
At the same time there are numerous public utility issues and in March and safety of income is of paramount im- 
companies able to earn their interest re- April began investing a larger portion of portance even to the point of accepting a 
quirements even during very poor busi- their funds inrailroad thaninGovernment smaller return. These bonds are not of 
ness periods, and the obligations of many issues. In other words, they have been uniform grade, as is indicated by the 
such corporations offer a satisfactory anticipating the trend and this, of course, yields ranging from 5.61 to 6.98 per cent. 
degree of safety of interest and principal. is the essence of successful investing. It would not, therefore, be good policy 
It is this type of bond that will receive The upward trend which will gofarther to select any one issue and invest a 
the attention of investors when govern- with a return of confidence, will find preponderant amount of one’s funds in 
ment obligations have reached a point money seeking an even higher return any one issue because of the yield avail- 
where money is not working to the best than in the high grade corporate issues. able. The principle of diversification 
advantage. In fact, the high grade Thenextinline is the medium gradeissue, should be followed as in the case of 
public utility and railroad issues for which gives a seemingly high yield at the common stocks. Those investors who 
some time have shown signs of invest-. present time, but which is practically cer- have a relatively large amount of funds 
ment buying. tain to reflect the continuance of low inter- on hand might purchase the entire list 

In this connection, it is interesting to est rates over a reasonable period of time. as an investment while those with mod- 
note the trend of bond buying on the When considering the medium grade _ erate funds should select according to the 
part of fire insurance companies as pre- bond as an investment, especially at this risk that can be assumed. 
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Times 
Fixed Chs. Curr. Call Curr. Net 1931 

Issue ' Earned 1930 Mkt. Price Yield Yield High Low Market 
American & Foreign Pow. deb. 5s, 2030............ *3.28 81 t107% 6.17 6.17 86 76 NYSE 
Associated Tel. Utilities conv. deb. 514s ‘‘C,” 1944.. 1.58 84 §105 6.55 7.38 9234 804% NYCE 
Continental Gas & Electric deb. 5s “A,” 1958....... 1.70 85 al100 5.88 6.12 884 80% NYCE 
Dodge Bros. conv. deb. 6s, 1940............-0005- 1.07 86 d110 6.98 8.22 9134 82% NYSE 
ESE: ee 1.26 75 105 6.67 6.88 84% 714% NYSE 
Florida Pwr. & Light Ist 5s, 1954................. 1.66 88 6105 5.68 5.95 914% 83 NYCE 
Goodyear Tire & Rubber Ist and coll. tr. 5s, 1957... 3.03 90 e103 5.56 5.72 92 86 NYSE 
me ee. ek, als. Adley, TOGRG . c. . ooo ccc cesesis 2.27 70 100 6.43 7.33 84% 70 NYSE 
ES A ere ery 2.82 98 f102 -5.61 5.93 98144 96% NYSE 
United Light & Ry. deb. 544s, 1952..............-- 1.73 90 c105 6.11 6.35 91% 80 NYCE 


—_———. 


*Year ended Sept. 30. tEarnings of Chrysler, Assum. Co. tTo Feb. 28, 2010; thereafter on a declining scale. §To 
1939; thereafter on a declining scale. e—To May 1, 1937; thereafter on a declining scale. d—To May 1, 1930; thereafter on a 
declining scale. a—To Feb. 1, 1933; at 10214 to Feb. 1, 1938; thereafter on a declining Scale. b—To Jan. 1, 1931; thereafter on 
a declining scale to 1949; thereafter at par. f—To July 1, 1931; thereafter on a declining scale. c—To Aug. 1, 1932; there- 
after on a declining scale to Aug. 1, 1950; thereafter at par. ‘. 
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POSITION OF THE BOND MARKET 


The Outlook for Various Classes of Bonds 


Bond Movements of the Week Analyzed 
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THE WEEK IN BONDS 
1914-1926 1927 1928 1929 1939 ny Jan. Feb. Mar. Apr. May June J:lv Aug. Sep. Oct. Nev. Dee 
Average ot. Average 
Prices (000,000) Prices 
95 45 1 1 io 
90 40 90 
85 85 85 
» 30 80 
75 Com 
= % 
(Ry 
70 
20 6 
65 
15 4 
60 
10 3 
65 
5 2 
KEY: mmm Average 40 Bonds. . - - Commercial Paper New Offerings 
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market is indicated by the fact that 
the Dow Jones average of legal rail- 
road bonds recently reached the highest 
level on record, while second grade rail 
bonds have continued their decline, and 
in many instances, are selling at prices to 
yield well over 7 per cent. Bonds of the 
type of Atchison general 4s, Baltimore & 
Ohio first 4s, Burlington general 4s, 
New York Central first 3144s, Norfolk & 
Western consolidated 4s, Pennsylvania 
consolidated 414s, and Union Pacific 
first lien 4s have advanced to levels at 
which the yield is approximately 4 per 
cent, or even less. 
High grade public utility bonds con- 
tinue firm near their best prices of the 


"Tu character of the present bond 





Edited by GEORGE H. DIMON 


year. It is interesting to note that prac- 
tically all of the new bond offerings of 
recent weeks have been either municipals 
or high grade public utility issues. These 
new offerings have met excellent demand, 
and several of the recent public utility 
issues have immediately commanded a 
premium over the offering price. 

United States Government issues were 
not as consistently strong last week as in 
the previous fortnight, which was ascribed 
to the belief that the June Treasury fi- 
nancing will include a long term issue of 
substantial size. Over $500,000,000 short 
term certificates mature in the mid- 
month financing period, and since the 
Treasury could, under prevailing market 
conditions, float a long term issue on a 





very advantageous basis, and since the 
short-term debt has reached uncomfort- 
ably large proportions, it seems logical to 
expect that at least part of the maturing 
certificates will be replaced by bonds of 
ten to fifteen years maturity. Probably 
the new issues will exceed the maturities, 
to provide for needs of the Treasury 
during the summer months. A ten to 
fifteen-year issue of 3 per cent bonds could 
apparently be successfully floated. The 
outstanding Treasury 33/8s of 1940-43 
and 1941-43 have recently been quoted 
at prices at which the net yield was less 
than 3 per cent. 

As has been pointed out in these col- 
umns at several times in recent months, 
(Please turn to page 35) 
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NEW BOND OFFERINGS FOR THE WEEK 


(New offerings aggregating less 
than $1,000,000 are not included) 


Name of Issue 


ne fy, pe ee ne ee COGN Sp ikinbibeenesdse’s soos ROBE 
Se Te A Ro 0 ee ere tax revenues 3.90s............ 1932 a 
Dominion Gas & Electric Co................. first lien & coll. 6 és ac ax ie eos whe 1945 mere 
Lincoln Telephone & Telegraph Co........... fret mates, 4 3ee A’. on 0c cee OS 
Metropolitan Edison Co................ee06-:; NO OE 5 cic oscvnvs 1971 
SE RD cc, nino ie nicmaen en aes we 0% Bret mige. 5 46... 2-2. occ see 1951 gts 
Pennsylvania Electric Co............. ae first & ref. mtge. 4s “F’’......1971 ‘cae 
(Except in cases of entire issues called amounts 
called for less than $10,000 are not included) 
Name of Issue 

Berkshire Electric Co..............000. i .first & ref. 7s. ia hie SS 
re Sr PPOCE AOD... nc. ccceendcorecccs first & ref. mtge. Bs. a ke ae aoe 1943 
Boston, Worcester & New York St. Ry. Co.....first mtge. 7s ‘‘A”’’.......00.- 1947 
Columbia & Montour Electric Co............ MODOINE MIS. GO. nc occas csecs 1943 
Consolidated Gas, Electric Light & Power Co. 

IN Eo cic ae Seb ic oo, & Wives 05'S first & ref. 5s “‘F’’..... jaweee 1965 
ee ne EROENOO CUB... . oo sivas eweeeewecwcs first & ref. mtge. 68.......... 1953 sce 
Edison Electric Co. (Lancaster, Pa.).......... first & ref. mtge. 5s.......... 1943 
Harrisburg Light '’& Power Co................ first & ref. mtge. 5s.......... 1952 
Lancaster Gas, Light & Fuel Co.............. IO Es Ski cc accekivesss 1936 
Lehigh Valley Light & Power Co............. OD oe ws od paws ae oS 1943 Sean 
Middleburg Light, Heat & Power Co.......... AT 6's »:0s «seduces 400 1951 
OE EE ED See ee a eee eee 1933 bo 
New Jersey Power & SE SEOs os bass oan se e~u oe NN ee rrr ea 1956 
pertmernm Gomtrnl see (lo. . 0... occ cca s cscs first & ref. mtge. 5s.......... 1962 
ee ey 9g mgs County Gas & Electric Co.. .first mtge. 5s.............02- 1946 ome 
Poland, on ried ME ee See ee 0 ey 1950 7 
Producers teamship ESS Serre - SS aa 1931-33.... 
Rouge River Electric Co................ in aoe SS eee er 1937 ‘ene 
Sierra & San Francisco Power Co............. oe) Se ee re 1949 Saws 
og 2 Sy eee eer reer OO eer eee 1940 pees 
Wilkes-Barre Gas & Electric Co.............. first cons. mtge. 58........... | eee 





Amount Interest Price Yield 
Offered Date or Basis 0 
$3,000,000 A. &O. 97.98 +55 
8,000,000 acs. 96 6.90 
3,500,000 J. & D. 102 4.375 
5,000,000 M.& N. 95 4.26 
1,250,000 A. & O. 94 6.02 
6,000,000 M.& N. 95% 4.24 

Call Dat 
Amount Price Payable 
Entire 102 Oct. 1, 1931 
Entire 100 July 1, 1931 
250,000 100 May 15, 1931 
Entire 105 Aug. 1, 1931 
Entire 105 July 22, 1931 
Entire 110 July 1, 1931 
Entire 105 Aug. 1, 1931 
Entire 105 Aug. 1, 1931 
Entire 105 Jan. 1, 1932 
Entire 105 Oct. 1, 1931 
Entire 102% July 15, 1931 
Entire 100 June 30, 1931 
Entire 105 Aug. 4. 1931 
Entire 105 aug. 1, 1931 
Entire 105 Se 1, 1931 
700,000 105 Ju y 1, 1931 
Entire 102 July 1 ,1931 
Entire 105 July 1, 1931 
Entire 105 July 1, 1931 
130,000 102 June 15, 1931 
Entire 110 Jan. 1. 1932 


-Note: Coupon paying agents or trustees will supply complete lists of bond numbers called for redemption. 
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Low Oil Prices versus Earning Power 





upon the earning power and finan- 

cial position of the industry, are 
revealed in the annual reports of a group 
of the most important companies in that 
field. Although consideration of the 
underlying statistical position of the in- 
dustry is being avoided at this time, it is 
not to be forgotten that low oil prices, 
which find immediate reflection in earning 
power, must be regarded as symptoms, or 
results, of economic maladjustments, and 
not as prime causes. The large over- 
productive capacity in all departments of 
the industry, and the huge stocks of both 
crude and refined products overhanging 
the market and the threat of enormous 
potential overproduction, are factors 
already well recognized by those who are 
at all familiar with the difficulties which 
have beset this industry during the past 
five years. 

There have been tabulated below some 
of the important balance sheet and income 
account items reported by a number of 
the most important units in this industry, 
giving comparisons between 1930 and 
1929. Certain of the outstanding units 
have been omitted because of a lack of 
comparability in the reported financial 
statements. For example, the 1930 re- 
port of Standard Oil of Indiana is the first 
statement to be issued by that company 
on a consolidated basis, and reflects the 
exceptionally favorable results achieved 
last year by its subsidiary, Pan-American 
Petroleum & Transport, due in large 
measure to operation of the new refining 
plant at Aruba. None of the figures in 
their financial statements for last year 
are comparable with the 1929 report, 
which was issued on a parent company 
basis, and consequently inclusion of this 
company would tend to distort the gen- 
eral picture. Similarly, the Vacuum Oil 
Company report is not on a consolidated 


Te: effects of declining oil prices 


basis with respect to the foreign market- 
ing subsidiaries, and it is known that in 
1930 these subsidiaries contributed to the 
parent company in dividends substan- 
tially more than their earnings for that 


year. The relation of 1929 dividend 
payments of these foreign subsidiaries 
to their earnings is not available, so 
that comparable statements on a com- 
pletely consolidated basis can not be con- 
structed. 

As a general comment it may be stated 
that the companies covered in the tabula- 
tion include a number of the most con- 
servatively managed and financially 
strongest units of the industry, which 
have been on the whole in the best posi- 
tion to meet successfully the keen com- 
petition that characterizes declining mar- 
kets. Therefore, despite the fact that 
these managements maintained last year 
their liberal policies in charges for depre- 
ciation, depletion, amortization, ete., the 
net results for this group are perhaps 
somewhat better than the average for the 
entire industry, which would include 
thousands of small and relatively obscure 
units. 

That these companies were in a posi- 
tion to take advantage of opportunities 
for extending their properties is evidenced 
by the slight increase in total assets, less 
reserves. In reflection of this slight gain 
the total common stock equity also 
increased slightly, although the book 
value per share of common declined 
slightly in reflection of issuance of addi- 
tional stock, partly in payment for addi- 
tional properties and partly as stock 
dividends. 

The changes in gross revenues and net 
for stockholders, revealing only a 9% 
per cent decline in the former as against a 
63 per cent decline in the latter, are more 
or less in accord’ with the logical expec- 
tations under the existing conditions. 


The average decline in refinery gasoline 
prices (the gasoline price structure being 
more important than crude oil prices in 
determining the earnings of these well 
integrated companies) amounted in 1930 
to about 18 per cent from the average of 
1929. As an offsetting factor, total gaso- 
line demand expanded by approximately 
6 per cent, indicating an expectancy of a 
decline in gross revenues of perhaps 12 
per cent. Viewed in this light the decline 
of only 9% per cent in gross appears 
moderately favorable. 

Two separate factors entered in the 
conversion of this moderately lower gross 
into a 63 per cent decline in net; namely, 
the increased cost of doing business in 
opposition to increasingly keen competi- 
tion and in operating at a lower per- 
centage of capacity than in the previous 
year, and the inventory losses which had 
to be sustained at the year-end. Some 
idea of the importance of these inventory 
losses may be gained from noting that 
from January, 1930, to December, 1930, 
crude prices declined on the average 
approximately 25 per cent, while gasoline 
prices at refining centers showed a drop 
of about 28 per cent. Furthermore, addi- 
tional inventory losses this year are in 
prospect unless prices) show more sub- 
stantial increases in the latter part of the 
year than now appear probable, since 
from January to April of this year crude 
prices declined somewhat more than 30 
per cent on the average, while gasoline 
prices were further reduced by approxi- 
mately 8 per cent. It may further be 
noted that at the present time there is 
little hope of any substantial increase in 
total gasoline demand this year, so that 
the possibility must be faced that 1931 
will show a moderate further decline in 
gross revenues from 1930. 

A reasonably close indication of the 

(Please turn to page 33) 














BBE 5 
a ose Renae 
Gulf Shell Sinclair Std. Oil Std. Oil Std. Oil Texas ater o rom 
Oil Union Consol. Calif. N. J. WN. Y¥. Corp. Assoc. Calif. 1929 
Total assets (1 ‘£1930 82,723 71,913 $404,860 $610,296 $1,770,994 $720,305 $581,897 $248,302 $222,731 +1% 
depr. & ve ig es eae (i929 +150; 848 te 484 400,647 604,724 1,767,378 708,406 609,853 251,427 211,207 
Net working capital. £1930 120,853 73,470 65,259 93,707 561,893 197,173 197,694 57,089 61,828 -6% 
(i929 117,749 105,005 47,569 102,241 613,079 178,793 232,134 51,545 58,851 
Total common stock (1930 335,571 267,494 293,215 597,954 1,264,602 578,581 429,503 116,674 177,749 +1% 
MUNIN <6 0106 sce @ (i929 331,236 283,870 273,253 591,624 1,232,472 554,519 445,090 111,739 179,567 
Gross revenues...... 1930 oe ee . 183,921 reer 1,381,879 Dace 188,812 134,387 88,975 -9% 
nee 1929 Brees an wiees pC ee 1,573,386 wacewe 213,262 175,923 88,864 
Net for stocks....... 1930 10,625 d5,096 748,366 37,675 42,151 b23,749 15,073 8,751 9,605 —63 
1929 44,490 17,573 16,599 46,633 120,913 38,751 48,318 14,001 15,020 
Earnin 19. 2.35 * d$0.56 d$1.54 $2.88 $1.65 b$0.92 $1.53 $0.76 $2.19 —70 
ae. — (iga0 red 038 t 2.82 3.63 4.75 2.23 4.90 1.73 ais 
Dividend hare £1930 1.50 0.70 2.00 2.50a 2.00 1.60 3.00 0.60 2. -4% 
com nen ipa by : 7 (i929 1.50 1.40 2.75 2.50a 1.87% 1.60 3.00 acd 2.00f 
Book value per share (1930 74.16 20.45 47.66 45.64 -49.55 32.41 43.60 20.33 40.53 -1% 
cOmmon......... (i930 73.33 21.72 50.05 46.06 48.49 31.91 45.19 20.09 42.59 pa 
Market i 1930... h 166 25 32 75 84% 40 % 60 4% 173 50 61% 
— (Bes 66% a6, 93% 42% 43% 19 4 28% ug 20% 26 
Recent market price. 46 5\% 84% 35% 3434 17% 20% 4% 17% 21 





tExcluding non-recurring profit of $28,000,000, or $4.55 a share, a—Plus 2% in stock. 
or $1.33 a share. d— Deficit. f—Paid stock dividends of 4% in 1930 and 1% in 1929. 
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b—Excluding non-recurring profit of $16,497,000, 
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These reviews were written immediately preceding closing time of this issue 
this department are taken from THE FINANCIAL WORLD'S Appraisal of Listed Stocks 


The ratings “A,” “B," “C," “D," used in 





Addressograph-Multigraph 4 “C” 
Company declared the regular quarterly 
dividend of 35 cents a share despite the 
fact that it was not earned. Action was 
taken because of the company’s good 
cash position and large amount of un- 
filled orders on hand. Factory has been 
unable to keep shipments up with orders 
received on new models introduced earlier 
in the year. 


American Chicle 4 "4" 


Recent declaration of the regular 50 cent 
quarterly dividend and an extra of 25 
cents would appear to indicate that com- 
pany’s second quarter profits are main- 
taining as satisfactory a rate as those in 
the first quarter of the current year. 





Buy 
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American Colortype 4 “_ 


Following the report of a 22 per cent 
decline in gross sales for the first quarter 
of the current year as contrasted with 
the like period in 1930, company recently 
reduced annual dividend rate from $1.40 
to 80 cents a share. The company does 
a wide variety of color printing but 
apparently depends largely on business 
from large advertisers and expenditures 
of the latter have been pared down ‘con- 
siderably during the recent past. 


Air Reduction 4 “A” 


So far, every month of the current year 
has shown a substantial gain in business 
over the previous month, with May hav- 
ing demonstrated even a more than 
seasonal upturn on account of several 
large orders for welding apparatus. The 
improvement of profit margins through 
strict control of operating expenses would 
indicate that second quarter earnings are 
likely to equal or even better the results 
of the first quarter, when $1.21 per share 
was earned. 


Baltimore & Ohio 4 —" 


At the last meeting of the board of direc- 
tors of the B. & O., the arrangement of a 
lease of the Buffalo, Rochester & Pitts- 
burgh was taken under consideration. 
The B. & O. owns about 98 per cent of 
the stock of the B. R. & P. 
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Bayuk Cigar 4 ig 
Company was reported to have discon- 
tinued production of its ‘‘Tradition’’ 
brand cigars. Instead, it is concen- 
trating upon the manufacture of ‘‘ Bayuk 
Phillies,” which sells from 10 cents up, 
and ‘‘Havana Ribbon,” a five-cent cigar. 
In addition, efforts to push sales of 
**Charles Thompson,”’ another five-cent 
brand, are reported to be meeting with 
success. 


Borg Warner 4 = 


Earnings of Borg Warner have increased 
steadily each month since February, fol- 
lowing the seasonal uptrend in automo- 
bile production. Total shipments for 
May were approximately equal to those 
for April, and specifications already 
received for June indicate that volume 
should hold up well in that month. 


Boston & Maine 4 ~—;” 


That the Pennsylvania Railroad and the 
Pennroad Corporation have no immediate 
intention of following the recommenda- 
tion of the New England Governors’ com- 
mittee that their holdings of New Haven 
and Boston & Maine be reduced, is indi- 
cated by reports that the Pennroad Cor- 
poration has purchased an additional 
4,000 shares of Boston & Maine common 
stock at $38 a share. B. & M. has 
omitted payment of the $1 quarterly 
dividend which was inaugurated about 
a year ago. 


City Ice & Fuel 4 “B” 


According to recent reports, the car-. 


icing business of the company, which 
accounts for about 45 per cent of its 
operations, showed a gain of 10 per cent 
for April over the same month a year 
ago. This was accounted for partially by 
heavy shipments of perishable foods and 
also by slow movements of such products 
from terminal points, necessitating longer 
storage in the refrigerator cars with conse- 
quent demand for replenishment of ice. 
Domestic business is holding up well, and 
following experiments in the sale of ice- 
using refrigerators to its customers in 


Cleveland the company formed a selling 


organization and rented demonstration 
space in a well known residential section 
of the city. Favorable response has re- 
sulted in an extension of the campaign to 
include St. Louis, Columbus, Dayton and 
Cincinnati. 


Crosley Radio 4 “p>” 


In an attempt to further diversify its 
business, company has recently perfected 
a new automatic electric ironing machine. 
Production will be started in the near 
future at the company’s plant in Cin- 
cinnati. 


du Pont de Nemours 4 “= 


Sales in practically all lines of company’s 
widely ramified business were reported as 


‘having shown a more than seasonal 


increase during the first quarter and this 
trend continued during April and May. 
Consequently earnings for the second 
quarter are likely to cover dividend re- 
quirements by a larger margin than for 
the first three months, when $101 per 
share was reported. 


Endicott Johnson 4 —> 


Plants are reported working on the aver- 
age at about 95 per cent of capacity, with 
some having even introduced night shifts. 
Based on a five-day week, current pro- 
duction is at the rate of about 110,000 
pairs a day. 


Freeport Texas 4 — 


It is reported that dividend requirements 
were covered in the first four months, and 
that current earnings are running in excess 
of the present $3 annual rate. The 20- 
cents-a-ton increase in the sulphur tax 
recently voted by the Texas legislature 
is equivalent to about 21 cents a share for 
this company on the basis of last year’s 
production. 


General American Tank Car 4 “B” 


President of the company recently made 
the following statement: ‘‘A conservative 
estimate of earnings for the second quar- 
ter shows that our earnings for the first 
half of 1931 will be in excess of $3 a 
share.” Company earned $1.47 a share 
in the first three months of the year and 
it is the expectation of the president that 
the third quarter will be even better 
than the first and second three-month 
periods. Operations in the freight car 
manufacturing division are off in common 
with other manufacturers, but operations 
in all branches of the transportation 
division are proceeding satisfactorily, 
which accounts for the relatively good 
showing. 


Glidden 4 “p>” 


President stated that the company’s six 
months’ report, which is to become avail- 
able during the next few days, will show 
a profit. Contrasting results of the cur- 
rent year with those of 1922 the president 
indicated that the company had made the 
turn in March, 1922, and that similar 
results have been achieved in March of 
1931 and prospects for the balance of the 
year are even more favorable. 


Goodyear Tire & Rubber4 “C” 


Already playing a leading réle in the 
lighter-than-air field through the con- 
struction of Zeppelin airships, company 
has recently made a new contribution 
to the heavier-than-air machines through 
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the introduction of the Goodyear Air- 
wheel. This is an extremely low pressure 
super-balloon tire, offering a large contact 
area with the ground. Air pressure infla- 
tion requires only from five to fifteen 
pounds and the high flexibility of the tire, 
sidewise as well as vertically, increases the 
shock absorbing qualities and adds greater 
safety to landing even on rough grounds, 


Great North.-North. Pacific 4 “‘C” 


The unification committee, having aban- 
doned all attempts to effect a merger of 
these two roads, has called for surrender 
of all outstanding certificates of deposit. 
Certificates will be exchangeable for the 
deposited stock until December 2, 1931; 
however, it would appear advisable for 
certificate holders who have not already 
done so to transfer their certificates for 
stock at this time. 


Great Northern Iron Ore 4 — 


Consolidated statement of income for 
this trust showed a decline of about 34 
per cent in net revenues, before depletion, 
bringing net per beneficial certificate to 
$2.06 for 1930 against $3.11 for 1929. 
The income account of the trustees, show- 
ing receipts and disbursements, showed 
a balance of $2.25 per certificate, equal to 
the amount distributed to holders during 
the year. The consolidated balance sheet 
revealed a strong financial position. 


Inter. Paper & Pow. 4 “>” 


Company reported a deficit of $232,449 
after preferred dividends for the first 
quarter of the current year. Preferred 
dividends amounted to $1,632,565 for the 
period. In the same period of 1930, the 
company reported a deficit of $953,638 
after preferred dividends. In comment- 
ing on the recent price reduction of news- 
print, the president stated that the com- 
pany’s adjustments in this connection are 
not reflected in the first quarter report. 
It is estimated that the amount involved 
will not amount to more than $900,000. 
President also stated that prices generally 
are weak and volume low but that reduc- 
tion in operating costs was ahead of 
schedule. Earnings of New England 
Power Association ran heavily below 
those of a year ago due to the extraordi- 
nary power water conditions but they 
have shown improvement recently. Pre- 
liminary earnings for April for the com- 
pany as a whole indicate results available 
for dividends of about $400,000 after 
allowing for the effect of the price reduc- 
tion in newsprint. 


Lee Tire 4 7 


So far, six of the twelve marketing divi- 
sions of Phillips Petroleum Company 
have been supplied with Lee tires. Com- 
pany is advertising, directly and in con- 
junction with Phillips, ‘‘Lee de Luxe,” 
“Lee Super de Luxe” and “Leeland” 
tires at prices on a strictly competitive 
basis with mail order tire prices. The 
sale of tires through the Phillips outlets 
started in May and has so far shown 
Satisfactory results. 


Libby-Owens-Ford 4 “c” 


Company reported a profit of $81,027 in 
March, 1931, compared with losses of 
$188,278 in January and $80,821 in 
February. March was the first month 
Since June 1930, that a profit had been 
shown. Improvement was due largely to 
the increased use of shatter proof safety 
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HIGHS vs. LOWS 


A clear indication of the general 
character of activity in the stock 
market recently is given by a day- 
to-day compilation of the number of 
issues making new high prices and 
new low prices on the New York 
Stock Exchange in the 1931 period. 


Date, 1931 Highs Lows 
Le Sree l 114 
ee 1 46 
i “Span None 33 
_. |}. ee 1 119 
a 1 141 








glass and to increased sales of motor cars, 
which had resulted in a larger demand for 
automobile plate glass. April sales were 
said to be slightly in excess of March 
while May was ahead of April. 


McCall Corporation 4 “B” 


Although net profits for the first quarter 
of the current year were the greatest 
shown for any like period in the com- 
pany’s history, present indications are 
that second quarter profits in the current 
year will show a decrease as compared 
with the same period in 1930. Inasmuch 
as national advertisers have been cur- 
tailing advertising expenditures and cir- 
culation has been showing a declining 
tendency, there is sufficient basis for 
doubting that McCall’s earnings for the 
full year 1931 will approximate the $3.49 
per share reported in 1930. 


Mexican Seaboard 4 “~— 


Stockholders have approved changing 
name of company to Seaboard Oil & Gas 
Company. Output of company from 
Kettleman Hills property is expected to 
reach 4,000 barrels daily by July, and 
natural gas sales to Pacific Gas & Electric 
are said to be netting about $40,000 a 
month. Despite these signs of progress, 
earnings in the first quarter were equal 
to 4 cents a share before taxes, against 
23 cents after taxes in the first quarter 
of last year. 


Rock Island 4 — 


The road has asked the Interstate Com- 
merece Commission for permission to 
pledge $15,037,000 notes now held in its 
treasury as collateral for short term notes, 
which it will be necessary to issue from 
time to time in order to provide funds for 
improvements, construction, and current 
expenses. It was stated that, as a result 
of the current business depression, it is 
necessary to provide funds from sources 
other than earnings. 








A WELL BALANCED 
INVESTMENT PORTFOLIO 


Group % 
ee eee 
tl.... Sound Preferreds ....25 
Hil. . Sound Common Stocks ..25 
IV... Speculative Securities ...25 


Such a portfolio affords diversi- 
fication, satisfactory income, and 
speculative opportunities. It may 
be regarded as the soundest general 
investment program. 
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Sears, Roebuck 4 “—- 


Comparison of prices in the 1931 mid- 
summer flyer catalogue shows a decrease 
of 11 per cent from the 1930 midsummer 
flyer and about 9 per cent from the 1931 
spring and summer general catalogues. 
Comparison of 1931 flyer prices with those 
for the spring of 1913 reveal that for the 
most part, prices are now close to pre- 
war levels. Commenting on the Indiana 
chain store tax decision, the president of 
the company stated that total taxes on 
the 16 stores operated in that state will 
amount to $238. 


Standard Oil (New Jersey)4 “A” 


Because of ineffectiveness of proration in 
east Texas, this company’s subsidiary, 
Humble Oil & Refining, and Sinclair 
Consolidated have posted a general reduc- 
tion in prices in this area of 30 cents a 
barrel. The new price is 25 cents a 
barrel on oil below 35 degrees gravity, 
with a differential of 2 cents a barrel for 
each degree up to 40. Above 40, the 
maximum price of 37 cents will prevail. 
Previous prices ranged from 43 cents to 
67 cents a barrel. 
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Texas Gulf Sulphur 4 “— 


Reduction in dividend rate from $4 to a 
$3 basis appears to confirm the previous 
report that second quarter earnings have 
been running below the 96 cents a share 
earned in the first quarter. Sulphur 
prices have been well maintained thus far 
throughout the depression and it is not 
thought that any downward revision is in 
prospect. The Texas legislature has 
voted to increase the tax on sulphur out- 
put from 55 cents to 75 cents a ton. On 
the basis of this company’s 1930 output, 
which will not be equaled this year, the 
increase in the tax is equivalent to about 
13 cents a share per annum. 


Tide Water Assoc. 4 be Ps 


First quarter deficit equal to 26 cents per 
share of preferred, in comparison with 
$2.96 per share of preferred earned in the 
first quarter of last year, reflects the 
further declines in oil prices that have 
taken place since the first of the year. 
In the face of continuance of such un- 
favorable conditions in the industry, it 
would seem probable that the 60-cent 
common dividend rate will not be main- 
tained. It is reported that renewed con- 
sideration is being given to merger of this 
company with Sinclair, Prairie Oil & Gas 
and Prairie Pipe Line. 


United Aircraft 4 “Cc 


That travel by air is gaining in popularity 

is indicated in the report that passenger 

traffic for April compared with March 

over the lines of National Air Transport, 

a subsidiary, increased more than 100 

per cent in the through traffic between 
(Please turn to page 29) 
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Canada Dry’s New Status 


Coincident with a 20 per cent reduction in the price of its ginger ale, Canada Dry 


announced the completion of a three-year program of plant expansion, revealing 
plans to supply a market estimated at ten times greater than the one it had been 
covering. The new merchandising policy and its possibilities are described herein. 


Canada Dry in the relatively short 

period of its corporate existence 
attests the capability of its management 
in analyzing and maintaining the de- 
mand for its products. Through ex- 
tensive national advertising and aggres- 
sive selling methods the enterprise as a 
whole has attained the status of the 
largest ginger ale manufacturer in the 
world, with important interests in other 
soft drinks and mineral waters. The 
reputation of the company has been built 
primarily upon the quality of its prod- 
uct, and its leadership in the ginger ale 
field has been achieved almost entirely 
from the emphasis placed on quality. 
Several years ago, however, the man- 
agement concluded that the company 
was not receiving the full benefits of the 
publie’s preference for its product. It 
felt that in many cases where the con- 
sumer purchased another brand of ginger 
ale the deciding factor was one of price; 
the problem therefore was one of win- 
ning over this price buying class while 
at the same time maintaining the high 
quality of Canada Dry. 

Through its research activities the 
management became convinced that there 
was an American market for Canada Dry 
Ginger Ale at least ten times greater 
than the one it had been covering. Plans 
were laid to obtain and handle the in- 
creased business in prospect. Three 


"To record of growth shown by 


years ago a definite expansion plan of 
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Puget Sound Power 
& Light Company 


First and Refunding Mortgage 
4%% Gold Bonds 
Series D 


Due June 1, 1950 
Tax Refund in Pennsylvania 


The Company does the greater 
part of the commercial light and 
power business in the western part 
of the State of Washington, ex- 
cept for that supplied by the 
municipalities of Seattle and 
Tacoma. 


Our circular will be furnished on 
request, from which it will be 
noted that for the twelve months 
ended March 31, 1931, balance of 
consolidated earnings, before pro- 
vision for retirements, etc., was 
2.21 times annual bond interest 
requirements. 


Price 94% and accrued 
interest, to yield 4.95% 


Harris, Forbes & Co 


Pine St., cor. William 
NEW YORK 


Uptown Office 
60 East 42nd Street 
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plant facilities was inaugurated. Through 
exclusive control of the Lloyd process for 
manufacturing ginger ale, the company 
was assured of a uniform standard of 
quality, and it was a question almost 
entirely of the mechanics of plant ex- 
pansion. This program was carried out 
without radical changes or excessive 
cost. Favorable contracts were arranged 
for ginger and other materials, and for 
bottling supplies, the increased volume 
for the new production schedules per- 
mitting more favorable long term prices. 
Distribution facilities were likewise ex- 
panded in order to take care of the ex- 
pected increase in volume. 

Coincident with the announcement of 
the completion of its expansion program 
placing the company in a position to 
supply a market ten times greater than 
its established volume of 90,000,000 
bottles a year, a 20 per cent reduction in 
price was made. In this way the handi- 
cap of price was largely removed, and a 
much broader market opened up. The 
operating economies permitted by in- 
creased production schedules have thus 
been passed on to the public, and should 


‘serve substantially to offset the lower 


prices in effect. 

In the inauguration of the new merchan- 
dising policy it was necessary to take into 
consideration the lowered values of 
stocks in the hands of jobbers and dis- 
tributors. This problem was solved by 
offering the jobbers one extra case with- 
out charge with every order of five cases 
received between April 1 and April 21 
for the purpose of enabling them to pass, 
on to their dealers the same saving. On! 
April 2 the announcement of the new! 
policy was made by means of full page ad- 
vertisements in 245 newspapers through- 





out the country. The response was im- 
mediate. Mr. P. D. Saylor, president of 
the company in commenting on this fact 
said: 


“The enthusiastic response from 
wholesalers and retailers this first 
day indicates strongly that the new 
consumer price will effect the same 
results here in the United States 
that it did in Canada. In Montreal, 
where we first tried out this retail 
price reduction, sales ran away from 
production and distribution capacity 
for several months, until we were 
able to enlarge our plants. We pro- 
vided‘ the production capacity here 
before announcing the reduction, and 
our sales and distribution forces, ex- 
panded in advance, are handling the 
rush we anticipated.” 


In the first month of operation under 
the new plan, sales were three times as 
great as in any previous month in the 
company’s history, with net profit suffi- 
cient to cover dividend requirements for 
the entire second quarter. As the second 
step in its new program the company has 
introduced a large sized bottle which 
holds five full glasses. This new sized 
container will supplement the regular one 
and will be advertised extensively. The 

(Please turn to page 32) 
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investors, are placed at the 
disposal of our clients. 


HORNBLOWER 
& WEEKS 
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A GREAT deal of bad blood has been 
stirred up by the nerve wracking effects 
which the depression has developed. 
Practices which were looked upon with 
tolerance in our period of prosperity, and 
in some cases as proper and ethical, not 
only are now frowned upon as unethical 
but have become the subject of bitter 
controversy to such an extent that 
appeals are made to the courts to iron 
them out. 


Yer this is not a phenomenon nor is it an 
exception in this severe depression. We 
have had our share of such turmoil, but 
this aftermath of our panic will disappear 
as it always has in the past. Confidence 
will replace rancor and as we accustom 
ourselves more and more to calm reflec- 
tion, we will find less room for fault- 
finding and more for constructive thinking. 


Tue brilliant publicist of the Harriman 
National Bank recently stated in a news- 
paper advertisement that we are suffering 
from self pity. Heavers that it is not easy 
to be cheerful in bad times. How true 
this is. ‘‘Too many men are inclined to 
chew the end of defeat until it turns to 
gall which they must pour forth upon 
anyone or anything rather than them- 
selves.””’ The present state of mind con- 
firms this writer’s viewpoint. 


Tax tendency is to blame others for 
individual misfortunes, not realizing that 
the bad conditions with which we are 
grappling are but the outcome of the 
universal faith we all have had in the 
continued and uninterrupted prosperity 
of the country and which confidence is 
not misplaced, as the future will reveal 
when sunshine takes the place of our 
present morbid processes of thought. 
Bad blood and rancorous discussions 
contribute nothing to overcoming our 
ills, they only delay their cure. 


Ir WE could only realize that the condi- 
tion of trade is but a state of mind, then 
we could master its problems more 
quickly. If we pitied ourselves less for 
our misfortunes, our judgment would be 
less warped and in its place would come 
the more constructive determination to 
buckle down to work and thereby over- 
come our difficulties, for mankind carves 
out its own destiny by its own cohesive 
action. 


A Harvarp professor has put his thumb 
directly upon the sorest spot at this time 
in our economic upheaval. It is the panic 
of fear that grips us and so obsesses clear 
judgment and the faith we should possess 
that we can not think clearly or reason 
calmly. There is no greater deterrent to 
recovery than fright. It lleads jto inde- 
cision just when courage is most needed. 


§ 
Ix ALL probability this abnormal state 
of mind largely accounts for the criticism 
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so generally 
heard about the 
absence of 
strong  leader- 
ship. Powerful 
interests appear 
timid when de- 
cisive action on 
their part could go a great way toward 
dispelling our mental miasma. Until 
they cast off this inertia, progress toward 
recovery (which must be based upon the 
revival of confidence) can not be ex- 
pected to develop. From time immemor- 
ial, people have needed leaders. They 
can not lead themselves. 





' 
Yor when we look upon the records it 
becomes apparent that the American 
people have displayed confidence and faith 
in the ability of their great and resource- 
ful country to work its way safely out of 
its pit of depression, for notwithstanding 
the continuous drop in security values, 
they have added to their holdings of 
investments in its leading enterprises 
and these obligations have been tucked 
away in strong boxes. They are content 
to bide their time for the eventual re- 
covery when they will be richly rewarded 
for displaying a courage their leaders have 
lacked. 


Taz extent of the depression as re- 
flected in the human mind becomes more 
illuminated when it is compared with the 
liquidity of the nation. Bank vaults are 
gorged with idle funds. We have an 
orgy of saving, all of which is not con- 
tributory to prosperity, for when dollars 
must loaf for want of employment, in- 
dustrial activity can not be expected to 
flourish. This cold fact is indisputable. 
Put this idle horde to work and it will 
become unnecessary to worry about 
lower wages. 


Hloarpine our money because of fear 
does more harm than any other factor of 
depression. It adds to unemployment. 
It leads to measures of false economy and 
produces other obstacles that dam up our 
activities and bring about a lessened 
purchasing power among the masses. 


= of sunshine movements, ex- 
pectations of miracles happening to 
change the situation, if we would take off 
our coats and get to work with the 
determination that it is within our power 
to master our problems, it would not be 
long before the tide would again turn its 
course toward progress. If we but had 
strong leadership it would provide a 
great impulse toward rapid improve- 
ment, for at no time in a half century 
has there been at our command a sounder 
foundation upon which to build than now 
exists with commodities, securities, and 
all other forms of values considerably 
uncer their intrinsic worth. 
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Canada Dry’s New Status 


Coincident with a 20 per cent reduction in the price of its ginger ale, Canada Dry 
announced the completion of a three-year program of plant expansion, revealing 
plans to supply a market estimated at ten times greater than the one it had been 
covering. The new merchandising policy and its possibilities are described herein. 


HE record of growth shown by 
| Canada Dry in the relatively short 
period of its corporate existence 
attests the capability of its management 
in analyzing and maintaining the de- 
mand for its products. Through ex- 
tensive national advertising and aggres- 
sive selling methods the enterprise as a 
whole has attained the status of the 
largest ginger ale manufacturer in the 
world, with important interests in other 
soft drinks and mineral waters. The 
reputation of the company has been built 
primarily upon the quality of its prod- 
uct, and its leadership in the ginger ale 
field has been achieved almost entirely 
from the emphasis placed on quality. 
Several years ago, however, the man- 
agement concluded that the company 
was not receiving the full benefits of the 
publie’s preference for its product. It 
felt that in many cases where the con- 
sumer purchased another brand of ginger 
ale the deciding factor was one of price; 
the problem therefore was one of win- 
ning over this price buying class while 
at the same time maintaining the high 
quality of Canada Dry. 

Through its research activities the 
management became convinced that there 
was an American market for Canada Dry 
Ginger Ale at least ten times greater 
than the one it had been covering. Plans 
were laid to obtain and handle the in- 
creased business in prospect. Three 
years ago a definite expansion plan of 
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plant facilities was inaugurated. Through 
exclusive control of the Lloyd process for 
manufacturing ginger ale, the company 
was assured of a uniform standard of 
quality, and it was a question almost 
entirely of the mechanics of plant ex- 
pansion. This program was carried out 
without radical changes or excessive 
eost. Favorable contracts were arranged 
for ginger and other materials, and for 
bottling supplies, the increased volume 
for the new production schedules per- 
mitting more favorable long term prices. 
Distribution facilities were likewise ex- 
panded in order to take care of the ex- 
pected increase in volume. 

Coincident with the announcement of 
the completion of its expansion program 
placing the company in a position to 
supply a market ten times greater than 
its established volume of 90,000,000 
bottles a year, a 20 per cent reduction in 
price was made. In this way the handi- 
cap of price was largely removed, and a 
much broader market opened up. The 
operating economies permitted by in- 
creased production schedules have thus 
been passed on to the public, and should 


‘serve substantially to offset the lower 


prices in effect. 

In the inauguration of the new merchan- 
dising policy it was necessary to take into 
consideration the lowered values of 
stocks in the hands of jobbers and dis- 
tributors. This problem was solved by 
offering the jobbers one extra case with- 
out charge with every order of five cases 
received between April 1 and April 21 
for the purpose of enabling them to pass, 
on to their dealers the same saving. Oni 
April 2 the announcement of the new! 
policy was made by means of full page ad- 
vertisements in 245 newspapers through- 


out the country. The response was im- 
mediate. Mr. P. D. Saylor, president of 
the company in commenting on this fact 
said: 


“The enthusiastic response from 
wholesalers and retailers this first 
day indicates strongly that the new 
consumer price will effect the same 
results here in the United States 
that it did in Canada. In Montreal, 
where we first tried out this retail 
price reduction, sales ran away from 
production and distribution capacity 
for several months, until we were 
able to enlarge our plants. We pro- 
vided‘ the production capacity here 
before announcing the reduction, and 
our sales and distribution forces, ex- 
panded in advance, are handling the 
rush we anticipated.” 


In the first month of operation under 
the new plan, sales were three times as 
great as in any previous month in the 
company’s history, with net profit suff- 
cient to cover dividend requirements for 
the entire second quarter. As the second 
step in its new program the company has 
introduced a large sized bottle which 
holds five full glasses. This new sized 
container will supplement the regular one 
and will be advertised extensively. The 

(Please turn to page 32) 
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A GREAT deal of bad blood has been 
stirred up by the nerve wracking effects 
which the depression has developed. 
Practices which were looked upon with 
tolerance in our period of prosperity, and 
in some cases as proper and ethical, not 
only are now frowned upon as unethical 
but have become the subject of bitter 
controversy to such an extent that 
appeals are made to the courts to iron 
them out. 


Yer this is not a phenomenon nor is it an 
exception in this severe depression. We 
have had our share of such turmoil, but 
this aftermath of our panic will disappear 
as it always has in the past. Confidence 
will replace rancor and as we accustom 
ourselves more ‘and more to calm reflec- 
tion, we will find less room for fault- 
finding and more for constructive thinking. 


Tue brilliant publicist of the Harriman 
National Bank recently stated in a news- 
paper advertisement that we are suffering 
from self pity. Heavers that it is not easy 
to be cheerful in bad times. How true 
this is. ‘‘Too many men are inclined to 
chew the end of defeat until it turns to 
gall which they must pour forth upon 
anyone or anything rather than them- 
selves.” The present state of mind con- 
firms this writer’s viewpoint. 


Taz tendency is to blame others for 
individual misfortunes, not realizing that 
the bad eonditions with which we are 
grappling are but the outcome of the 
universal faith we all have had in the 
continued and uninterrupted prosperity 
of the country and which confidence is 
not misplaced, as the future will reveal 
when sunshine takes the place of our 
present morbid processes of thought. 
Bad blood and rancorous discussions 
contribute nothing to. overcoming our 
ills, they only delay their cure. 


I WE could only realize that the condi- 
tion of trade is but a state of mind, then 
we could master its problems more 
quickly. If we pitied ourselves less for 
our misfortunes, our judgment would be 
less warped and in its place would come 
the more constructive determination to 
buckle down to work and thereby over- 
come our difficulties, for mankind carves 
out its own destiny by its own cohesive 
action. 


A Harvarp professor has put his thumb 
directly upon the sorest spot at this time 
in our economic upheaval. It is the panic 
of fear that grips us and so obsesses clear 
judgment and the faith we should possess 
that we can not think clearly or reason 
calmly. There is no greater deterrent to 
recovery than fright. It leads jto inde- 
Cision just when courage is most needed. 


§ 
Ix ALL probability this abnormal state 
of mind largely accounts for the criticism 


JUNE 3; 1931 





so generally 
heard about the 
absence of 
strong  leader- 
ship. Powerful 
interests appear 
timid when de- 
cisive action on 
their part could go a great way toward 
dispelling our mental miasma. Until 
they cast off this inertia, progress toward 
recovery (which must be based upon the 
revival of confidence) can not be ex- 
pected to develop. From time immemor- 
ial, people have needed leaders. They 
can not lead themselves. 





' 
Yer when we look upon the records it 
becomes apparent that the American 
people have displayed confidence and faith 
in the ability of their great and resource- 
ful country to work its way safely out of 
its pit of depression, for notwithstanding 
the continuous drop in security values, 
they have added to their holdings of 
investments in its leading enterprises 
and these obligations have been tucked 
away in strong boxes. They are content 
to bide their time for the eventual re- 
covery when they will be richly rewarded 
for displaying a courage their leaders have 
lacked. 


Tas extent of the depression as re- 
flected in the human mind becomes more 
illuminated when it is compared with the 
liquidity of the nation. Bank vaults are 
gorged with idle funds. We have an 
orgy of saving, all of which is not con- 
tributory to prosperity, for when dollars 
must loaf for want of employment, in- 
dustrial activity can not be expected to 
flourish. This cold fact is indisputable. 
Put this idle horde to work and it will 
become unnecessary to worry about 
lower wages. 


Hloarpine our money because of fear 
does more harm than any other factor of 
depression. It adds to unemployment. 
It leads to measures of false economy and 
produces other obstacles that dam up our 
activities and bring about a lessened 
purchasing power among the masses. 


—— of sunshine movements, ex- 
pectations of miracles happening to 
change the situation, if we would take off 
our coats and get to work with the 
determination that it is within our power 
to master our problems, it would not be 
long before the tide would again turn its 
course toward progress. If we but had 
strong leadership it would provide a 
great impulse toward rapid improve- 
ment, for at no time in a half century 
has there been at our command a sounder 
foundation upon which to build than now 
exists with commodities, securities, and 
all other forms of values considerably 
uncer their intrinsic worth. 
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What’s Happening to 
Real Estate Loans? 


By C. M. HARGER 


Midwestern Correspondent, THe FinancraL Worip 


power of the farm country and the 
difficulty in liquidating obligations 
at the rural banks, is going a general 
problem for the real estate loan field. 
The producer has his income reduced to 
practically 50 per 
cent of that of one 
year ago and the 
recession affects 
not only wheat but 
. every: portion of 
_his output. He 
sees dairy prod- 
ucts, poultry- 
products, live- 
stock and minor grains all at the lowest 
level in twenty years. All these have been 
produced on a cost scale higher than in 
the pre-war period. . He has purchased 
power machinery expecting to reduce 
cost of his operations but actually unless 
he has a large acreage he is spending more 
—particularly if he includes depreciation. 
His land, which was in the past a resource 
because it had a steadily increasing value 
and he could mortgage it to care for cur- 
rent debts in a time of depression, has 
only about the same value as ten years 
ago and sales are very few on profitable 
terms. To be sure, much land is being 
turned over to owners, the realty holdings 
of banks. and loan: agencies having 
become so large that there is a serious 
effort to rid the books of it, regardless of 
the actual immediate payment. 


A LONG with the decreased buying 
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HE largest source of funds for farm 

loans has been for many years the 
life insurance companies making that 
form of investment one of their most 
popular securities. But the relative 
amount they have placed in such loans 
has been decreas- 
ing. In 1924 they 
had 18.7 per cent 
of their invest 
ments in: farm 
loans; in 1928 it 
had fallen to 11.9 
per cent and the 
past two years has 
seen further de- 
cline while investments in city mortgages 
have steadily increased until they now hold 
practically 30 per cent of the investments. 
At present some of the leading companies 
are withdrawing as rapidly as possible 
from the farm loan field and endeavoring 
to discourage borrowers. The restrictions 
are so severe that it is difficult for the 
borrower who is hard pressed to meet 
them and he prefers to go to the Farm 
Land bank or his local bank for assistance. 
How far this limitation goes will have 
much bearing on the number of fore- 
closures and the general effect of the 
mortgage debt on the progress of the farm 
country. In any event, it seems likely 
that the amount of money loaned on 





46. 


farms outside the Land banks will de- 


crease during the next two years unless 
‘there shall*be a marked change in the 


t 


price level of products. 
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EPORTS from the income in dollars 

of the farm’ states indicate that 
there was about 18 per cent less return 
last year than in 1929. In Kansas it was 
15 per cent and this on a most generous 
The 


estimate of the prices and yields. 
present year seems 

unlikely to do bet- 

ter. Students of - 
affairs are  pre- 

dicting that the 

coming wheat crop, 

likely to be one of 

unusually __ large 

proportions, will 

sell out in the 

wheat belt for not more than 40 cents a 
bushel. At that price wheat growers on 
lands worth $75 an acre or more can not 
make costs if any allowance is made for 
use of the land. Other products are low, 
all agricultural and live stock products 
bringing about 60 per cent of last year’s 
prices, with some yet below that figure. 
The effect is to make the producer act 
with great caution in his expenses and 
gives him little margin to meet any pay- 
ments on the principal of his loan. The 
fact is that about the only class of bor- 
rowers who are making headway are 
those whose loans were amortized several 
years ago. 





AAA 


F THERE is a general movement to- 

ward foreclosure the increase in the 
number of farms of this type is going to 
present a real problem. It is a new pr 
lem for the investor, whether of the insur- 
ance company or the mortgage concern, 
It is apparent that é: 
the number of such 
farms acquired by 
investors is small 
compared with the 
number of loans 
but yet it is of 
large proportions 
when taken as a 
whole. Single com- 
panies with 600 to 1,200 farms have a 
serious matter to handle. Neither the 
mortgage banker nor the investor is 
trained in this new venture and it is neces- 
sary to set up some organization to care 
for it. Otherwise the overhead may be- 
come more of a menace than the origin! 
acquisition of the loan. Many of these 
farms must be handled over a period of 
years—or until there is possibility of sell- 
ing them to a new owner who w''! try to 
pay out for them. The average man 
because of the history of the past, thinks 
a farm can be sold on short notiee. But 
the falling income from products has 





made values uncertain and the men who 
can farm are cautious about buying more 
land unless it is to add to their own acres 
so they may utilize to advantage the 
power machinery they have purchased, 
The farms must be kept up—to dump a 
run-down farm on the market is disastrov'3 
and its sale very doubtful. If a public 
utility were taken over under a bond 
issue a trained engineer would be placed 
in charge to operate it until it could be 
sold. The same thing is necessary for 
foreclosed farms and mortgagees will 
have to establish a holding or operating 
company to carry through to a better 
demand. Putting system into the oper- 
ation instead Ui a hit or miss plan will be 
the salvation of a great part of the realty 
held under such conditions. It is one of 
the greii; problems of today just what to 
do with these lands whose numbers seem 
likely to increase. 
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HILE there has been a net gain in 

everything except bank deposits 
in the interior in the past dee .de, the 
amount of money taken out of the farm 
states for pure’ ase of commodities has 
been remarke le a 1 the effect thereof 
hes been to lesse 
ti, reserves of t 
a)erage produce. 
I, has been 
nesponsible for 
some the de- 
faults 1 interest 
and for e plight 
in. which debtors 
find themselves at 
a time when incomes are limited by new 
conditions and new price levels for 
products. A report from the agricultural 
department of Kansas, for instance 
shows that in the past eight years that 
state has bought 53,000 tractors, 21,300 
combines and 500,000 motor cars. Ata 
fair average value these have cost $523,- 
300,000, or more than the entire income 
of the state from every source except oil 
in any year of the eight. All this money 
has gone out of the state and in the gase 
of each class of machinery installment 
payment has been applied to a vast 
amount of the sales, or if not installment 
then credit in whole or part. 

Realty securities can not attain popu- 
larity until there is a good market for 
land. But this is true—the values today 
are at the bottom and any loan made on 
present prices as a basis has a sound 
be king. The loan agencies are not only 
taking this into account but are hold- 
ing the amount loaned, to 40 per cent of 
careful appraisement. That there can 
be no-loss in such loans is evident. The 
difficulty is to make the investor see what 
is the actual situation and. interest him 
in the possibilities of the future—for some 
day there will be a come back for the 
farm states. 
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The Big Movie Mystery 


OR some month¢, _past considerable 

mystery has enveloped the status of 
the motion picture stocks because the 
high earnings of the last few years have 
suddenly turned into uncertain profits ard 
deficits. The feeling is now becoming 
general that the movie makers, the dis- 
tributors and the exhibitors have not 
been operating on a business basis, and 
that a thorough-going investigation is 
now in order. 

Any one who attends the motion pic- 
ture palaces during the weekends is im- 
pressed by the large crowds and the high 
admissions charged at the box offices 
suggest that the trouble lies elsewhere 
than in gross revenues. Ticket prices, 
however, have been drifting downward to 
keep pace with general conditions and, 
meanwhile, the larger theatres have in- 
creased the cost of entertainment by add- 
ing extra novelties and the personal ap- 
pearance of stars to maintain attendance. 

For some time opinion in Wall Street 
has been to the effect that the mystery 
was deeper, that the management was to 
blame for not making the necessary ad- 
justments in production and operating 
expenses. In no industry, have salaries 
been so notoriously high, ‘even making 
allowance for the exaggerations of public- 
ity. This condition did not perta’~ solely 
to the stars, but also to the executive 
personnel of the many apparently over- 
manned staffs. To the keen observer 
there would appear to be room for enor- 
mous economy in the industry, not only to 
give the theatre goer a bargain for his 
money, but also the common stockholder 
a better run for the Vast sums he has 
poured fi to the rapid expansion of the 
theatre chains. 

Two weeks ago Paremount-Publix 
started the ball ro’ xg i{*what is evi- 
dently the right dir pe _Adolph Zuk r 
announced a 5 “fo ~.' per cent redu - 
tion in all executive silaries. Last we k 
Warner BrothersPictures was reported : s 
having under consideration a ge mreral 
salary cut-of 20 per Gent. In t#”: latter 
case the saving is undei'stood to amCunt to 
about $100,000 a week or‘over’ ' 000, 000 
per year. Having failed to arrange short 
term banking credit with Goldttian, Sachs 
and Hayden, Stone, ‘Warntr Brothers 
needs cash for several maturing mortgages 
on theatre real estate ‘Which are falling 
due. The wage cut may help to solve the 
problem. 

A salary reduction and management 
shakeup is also on the fire for Fox Film. 
Last week it became known that salarie: 
to executives would probably be reduoel 
at mid-year, and that important changes 
in management would soon beseen. * 
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No Dividends—No Prizes 


OME idea of the far-reaching effects 
of recent dividend cuts. and omis- 
sions is to be found in suspension: of 
annual prize contests because of a reduc- 
tion in the income of the fund establishsd 
for the awards. Harvard University Has 





discontinued the contest for the best. 


advertising for this-very reason and echoes 
of similar suspensions of prize contests 
are being heard in several sections’ of ‘the 
country. There is no doubt but. that 
these contests will be duly resumed, but 


it seems as though the present time needs 


these incentives most. 
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This Smee SaiGactons Wein 


Magic Yellowstone—a hundred geysers, wild animals, rainbow-colored ter- 


races, 


boiling pools, waterfalls, mountains, rivers, the Grand Canyon! Go the 
dramatic ‘In Gardiner-Out Cody”’ way.. 
be made for $170 from Seng $250 from New York 
cost, you can include a Rocky Mo 


- Yellowstone tripe (al (all-expense) may 
r slight additional 
untain Dude Ranch Vacation. May we quote 


you all-expense cost from your home? Information and literature gladly and 
romptly mailed. Call at our New York Office, 560 Fifth Ave., or address 
E E. Nelson, 457 Northern Pacific Railway, Saint Paul, Minn. 


Newest of Trains in the West— 


New North Coast Limited 








- Feast or Fancy 


HE solemn judgment by the Federal 
jurt of last resort has been required 
to @écide for the customs authorities the 
momentous question of whether choco- 
late is food or candy. At its last session 
the United States Supreme Court ruled 
that chocolate is candy, and upon this 
decision rests the disposition of around 
$8,000,000 tax money from Hershey Choco- 
late Company and three other manufac- 
furers who import chocolate products. 
Chotolate, which has been sloganed so 
long as ‘‘More beneficial to health than 
meat; could not win on its popular uses. 
In factifhe court decision suggests a fur- 
ther question: ‘Is sugar food or candy?”’ 
In every-day usage sugar is regarded as a 
commonjfood and not as a flavor, and yet 
it is an essential part of practically all 


candy. On the other hand there are 
many candies in which chocolate forms 
no part. The learned judges agree that 
all chocolates are candies, but not all 
candies are chocolates. 

The Hershey Chocolate Corporation is 
not affected in any way by U.S. Supreme 
Court decision against Hershey Chocolate 
Company in the latter’s suit to recover 
taxes paid by Hershey Company in 
years 1919 to 1924. Hershey Chocolate 
Company and others brought suit against 
the collector of internal revenue to recover 
$4,000,000 in taxes under a regulation of 
the Treasury Department, listing sweet 
chocolate and sweet milk chocolate as 
candy. There is no liability attached to 
Hershey Chocolate Corporation under 
this suit, as it was organized in 1927, and 
has no connection with Hershey Chocolate 
Company which brought the suit. 
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BABSON INSTITUTE 
offers 


Business 
Training 
for Your Son! 


Will your son develop quickly into a busi- 
ness executive or will you let him waste 
years in the “school of hard knocks” and 
possibly never reach success? 

Babson Institute offers every young man 
an unusual opportunity to train for leader- 
ship. In nine months, business men instruc- 
tors can give your son a firm foundation 
for his career. Here he will be taught not 
only the principles but the practical applica- 
tion of <8 laws of Finance, Management, 
Production and Distribution. In a small con- 
ference group and in a real business environ- 
ment he will receive the type of training that 
is a stepping stone to an executive position. 


Send for Free Booklet 


You owe it to your son to find out about the inten- 
sive 9-months course at Babson Institute. Write for 
our “Training for Business dership.”’ 


New terms open June 27 and Sept. 23 
Fill in coupon below 


JBABSON INSTITUTE 


Div, 453 Babson Park, Mass. 
Please send me, without any obligation, your | 
booklet, “Training for Business Leadership,” 
and complete information about the intensive 
nine months business course at Babson Institute. 


Signature 
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STOCKS 


carried on conservative margin 


H. F. McCONNELL & CO. 


(Established 1908) 
Members New York Stock Exchange 
Members New York Curb Exchange 


150 B’way,N. Y. Tel. Hitchcock 4-2100 
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UTILITY 
SECURITIES 
COMPANY 
230 So. La Salle St., CHICAGO 


New York St.Louis Milwaukee 
Louisville Indianapolis Richmond 
Minneapolis San Francisco Detroit 
Cleveland Kansas City Los Angeles 
Des Moines Tulsa 




















Our monthly market letter 

discusses the RAILROAD 

CREDIT SITUATION, and 

lists the maturities of various 

roads over the next three years. 
Copy on Request 


GOODBODY & CO. 


Members New York and Philadelphia 
Stock Exchanges and New York 
Curb Exchange 
115 Broadway 230 Park Ave. 
New York New York 
Branch Office 
1424 Walnut Street, Philadelphia, Pa. 
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E ENLARGE upon the subject 
WV « bonds and mortgages with en- 

thusiasm, tempered by awe when 
we contemplate its scope, and restrained 
by conservatism when its unusual pit- 
falls are considered. 

Superficially, the formula for suc- 
cessful bond or mortgage investing seems 
elementary. It is: faithfully invest up 
to 25 per cent of capital in a diversified 
line of good bonds and mortgages, pre- 
ferably the longer term issues, and out 
of the income thereof—add more. Con- 
sistently adhered to, the close observ- 
ance of this element in fortune-building 
and fortune-preserving has the merit of 
proven worth, and for several genera- 
tions has been the base for capitalists, 
financiers, bankers, trustees, executors, 
banks, insurance companies, and similar 
quasi-public institutions. 


To Discount Past Mistakes 


Writing, as we believe, for earnest 
students, many of substantial financial 
worth, no fears of the consequences of 
retrogression in industries, arising out of 
decadence, obsolescence, or the im- 
mutable laws governing action and reac- 
tion, need be entertained if we plan the 
future on the lessons of the past and dis- 
count their mistakes accordingly. ‘‘From 


shirt sleeves to shirt sleeves in three 
| generations”’ is a useful warning, but not 





a precedent. 

The creditor status through bond 
and mortgages has always been the path 
to power. Its value to self, family, and 
the community at large, and its great 
service to the economic fabric as a whole 
is unquestionable. However, the per- 
sonal investor, with no restrictions on 
his methods and with no legal or fiduciary 
obligations imposed on him as to per- 
centage, type, grade or quality, has a 
wide, flexible, and practically unlimited 
field in the practice of personal economics 
as applied to creditor obligations. 

Our formula deserves close examina- 
tion and analysis. No better example 


BUILDING 
YOUR 


Chapter IV 


CHARACTERISTICS AND 
VARIETY IN BONDS 
AND MORTGAGES 


can be found of its application than in 
the growth of United States life insurance 
companies standing behind nearly forty 
billion dollars of insurance, already im- 
pregnably strong and adding one and a 
half billion dollars to resources yearly— 
in good or bad times alike! These corpo- 
rations, with a shopping budget above 
$20,000,000 weekly, restricted by law, 
guided by state regulations, but com- 
pelled to earn income to meet staggering 
obligations at all times regardless of busi- 
ness conditions, are the world’s foremost 
connoisseurs of investments. Their pur- 
chases are around 50 per cent in bonds 
and mortgages; they control about ten 
billion dollars’ worth today. Are they 
infallible? No! Despite the keenest, 
most expert, highest-priced, and the best 
investment knowledge at their com- 
mand, they make mistakes—sometimes. 
But, it matters not. Like the French 


army under Foch: they go forward. 
How? By investigation, and _ then, 
diversification. 


Portfolio Satisfaction 


If there is a better, a more encouraging, 
or &@ more inspiring sight—in actual 
accomplishment—to stimulate the work 
of the fortune builder than a cold steel 
box that guards an eye filling package of 
well selected bonds and mortgages, we 
would like to know about it. The proof 
of instinctive respect, tribute to worth, 
and acknowledged value under any and 
all conditions is readily and simply avail- 
able. Merely present a potpourri of 
‘*mixed collateral’”’ to any banker and 
ask for a substantial loan. Said col- 
lateral should include the package of 
bonds and mortgages—dquite casually, 
of course. Ninety-nine out of a hundred 
bankers will intuitively reach out for the 
latter, and start talking amount, term, 
and rate. This test has never failed to 
produce results, in our experience. 

But we must not talk glibly of bonds 
and mortgages as having magic virtues 
merely because they are so named. An 
aura of conservatism surrounds the name 
of ‘‘bond” or ‘‘mortgage” that disarms 
the investor, stamps the transaction as 
conservative regardless of caution or in- 
vestigation, sometimes occasions unex- 
pected losses, and inflicts unusual shock 
because the investor has been trained to 
believe that the bond or mortgage holder 
ean not lose. These obligations are com- 
ing into their own after a long period of 
neglect. It is our belief that they will 
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AND HOLDING 


FORTUNE 


By VICTOR DE VILLIERS 


Author “Financial Independence at Fifty” 
Detecting “‘ Buying and Selling Points 
in Securities” “‘How to Buy Low 

and Sell High”’ etc. 


be in the foreground many years ahead. 


Weare entering a bond and mortgage 
era, a statement the writer makes as a 
fact, not a forecast. Let us keep the 
fundamentals clearly in mind; let us get 
familiar with their main characteristics 
and varieties, and thereby create a lasting 
foundation for our fortune. We can not 
build securely otherwise. 

A bond or mortgage buyer is a creditor, 
not a partner. It is a money lending 
transaction for safety of capital, and a 
fair income consistent with prevailing 
rates. The rules of good, sensible busi- 
ness conduct must be our guide. The 
record, credit, and reputation of the 
borrower are our first considerations. Con- 
sistent earning power in the past, prob- 
able continuance in the future—and then 
security is the next consideration. Lastly, 
we can exercise our individual preferences, 
laying emphasis on diversification and 
being guided in our selections by the best 
judgment at our command. 

The somewhat aloof creditor status 
must be maintained notwithstanding 
rights, privileges, warrants, or convertible 
features of bonds or mortgages issued as 
an inducement to become a creditor. Any 
subsequent ownership of stocks acquired 
through collateral privileges is an inci- 
dent, and may lead to profits. But, the 
prospect of profits through exercise of such 
inducements should not interfere with the 
mental detachment and calm appraisal 
of bonds and mortgages on their security 
merits alone—in the first place. We will 
deal with these privileges in detail later. 


Labels and Labels 


The reader will have gathered that, 
somewhat like cigars, bonds must not be 
judged solely by their labels. Their 
markets are ‘‘wide open.” Their details, 
like business, amount, security, margin of 
safety, sponsorship, rating, nature of lien, 
and other essentials, are readily available; 
major, sophisticated buyers (institutions, 
banks, capitalists) fix their value and 
back their judgment with millions in 
actual orders. 

Therefore, the investor after due in- 
quiry through reputable, old established 
financial publications, or statistical agen- 
cies, security houses, bankers or brokers, 
can follow the judgment that is behind 
the big money by buying the bonds and 
mortgages quoted nearest the prevailing 
average return. This means that while 
prices, in terms of income return to 
maturity, may differ fractionally, an un- 
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usually low price (very high return) 
usually marks the difference between 
high grade and second grade bonds. It 
needs much skill to select the latter 
wisely. Lower down the scale come 
bonds and mortgages selling at a per- 
centage of their par value, say from 60 
per cent downward. It is difficult to 
generalize as to where conservatism ends 
and risk begins. Unusual and quite tem- 
porary events may adversely affect the 
price for a while. But assuredly, real 
bargains in bonds and mortgages are not 
long on the bargain counter. There are 
too many shrewd potential customers in 
the market—always. A really good bond 
or mortgage can not and will not stay 
down below the average return very long. 
If it does, close examination is necessary, 
and if the result is doubtful, unsatis- 
factory, or not thoroughly reassuring, it is 
better to take a loss than speculate on 
the future. 


Marketability of Bonds 


We have no preferences as to whether 
creditor obligations are listed on major 
exchanges, or unlisted. In general, the 
former have closer and better markets, 
and many bankers prefer these, the more 
active securities, in their loans. Many 
‘over-the-counter’ bonds have good 
markets. However, obscure small issues 
had better be avoided by the average 
investor who may have occasion to sell, 
or use their collateral value in the future. 

Railroad bonds were formerly the back- 
bone of the conservative investment 
structure, ranking second only to mort- 
gages, government, state, county and 
municipal bonds. Over one-fifth of all 
railroad bonds were bought by life in- 
surance companies. They will continue 
to enjoy lasting investment favor, but not 
a monopoly as in the past fifty years. 
Public utility bonds are gaining ground, 
and we believe will rank equal in im- 
portance shortly. Old prejudices against 
general ‘‘industrials’’ (never recognized 
as ‘‘legals’’) are disappearing, and their 





ADVERTISING— 


IT IS THE BUGLE THAT 
SOUNDS TAPS FOR DOUBTS 


Dear Readers: 


A It seems to me that institutions 
with the courage and confidence to 
keep up their advertising now are 
deserving of our support. We can 
help things along quite a bit by doing 
our buying from advertisers. 


A There is no doubt whatever that 
advertising is the bugle that sounds 
taps for doubts and fears. It stimu- 
lates action. It sustains faith that 
everything is going to come around 
allright. It persuades people to take 
advantage of present prices, which are 
conus attractive. 


A The more advertising that is done 
now, the faster will business get into 
its stride. We do not mean that 
advertisers now catrying on should 
use more space, but that there should 
be more pt all of them using 
conservative space, appearing regu- 
larly. 


A Those among you who are adver- 
tisers know that advertising registers 
its greatest success when it appears 
regularly. 


A We have reminded you in former 
letters that advertising in THe Finan- 
craL Wor.tp requires neither large 
space not an extravagant outlay of 
money. 


A Weencourage the use of small space. 
We know it pays. Besides, we want 
advertisers to get their money’s worth. 
We are not grabbers for all the traffic 
will bear. 


A The size of our page is small. We 
make up our pages so carefully that 
every advertisement gets a place where 
it is seen and read. It is possible for 
advertisers to use as small a space as 
two inches and get results. The cost 
of a two-inch advertisement, run every 
week for a year, is only $23.80 aweek, 
or $1,237.60 for the year. 


A If the advertisers of the country 
that have taken pains for many years 
to establish themselves favorably with 
the public were all to use the columns 
of THe Financia Wor tp, we believe 
everyone of them would get very 
satisfactory returns on their invest- 
ment. Not only that; they would 
inspire greater activity among us all. 


A We know you appreciate good ser- 
vice, and that is exactly what the ad- 
vertisers today are giving in full meas- 
ure. You will benefit and so will they. 


Sincerely yours, 


LEE 


BusInEss MANAGER 
Tue FINANCIAL WORLD 
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hold these stocks? 


HE outlook for the stocks listed 

below is discussed in our current 
Stock Market Bulletins, copies of which 
will be sent to you free of charge. 


If you hold or are interested in any of 
the following securities, our current 
Bulletins should prove of great value in 
the present uncertain period when the 
average investor does not know whether 
he should sell in order to avoid further 
large losses or buy in the hope of secur- 
ing substantial profits. 


The stocks discussed are: 


Texas Gulf Sulphur 

Freeport Texas 

American & Foreign 
Power 


Gulf States Steel 

Texas Corporation 

Timken Roller Bearing 

Standard Oil of New 
Jersey 


Simply send your name and address and 
the above mentioned Bulletins will be 
sent to you without cost or obligation. 
Also an interesting book called ‘“‘ MAK- 
ING MONEY IN STOCKS” Just address: 


Investors RESEARCH BuREAU, INC. 
Div. 993 Chimes Bldg., Syracuse, N. Y. 


Standard Oil of 
California 


Union Carbide 

Dupont 

Mathieson Alkali 

General Motors 

Sears Roebuck 

Montgomery 
Ward 





ESTABLISHED IN IQO4 


BHOOKMIT 


ECONOMIC SERVICE INC. 


551 FIFTH AVE* NEW YORK 








Canadian 


Stocks 
in the best position 


The new Financial Post Survey of 
Corporate Securities of Canada is 
ay. It is the authoritative 
reference book for investors, large 
and small, giving comparative 
statements of earnings, dividends, 
and stock fluctuations, with capi- 
tal structure, funded debt, and 
outlook for 1,300 Canadian cor- 
porate securities—all those listed 
on Canadian stock exchanges and 
many that are not. Short history 
‘of company and names of officers 
and directors included. This new 
survey—every word and figure re- 
vised from last year—is of the 
greatest possible value to in- 
vestors. It tells the story of 1930 
earnings compat: with previous 
years. With it you may learn of the 
Canadian companies in the best 
position. Send $2.00 now and se- 
cure this survey for your guidance. 


Let your money grow with 
| Canada 


A RRS ARENT AA NN Fe RN 


The Financial Post, 
153 University Ave., 
Toronto, 2, Canada 

Send me postpaid The Financial Post Survey of 
Corporate Securities, 1931, giving the latest 
figures on over 1,300 Canadian investment 
stocks. I enclose $2. 00 in payment. 











merits are coming forward as their man- 
agements maintain the confidence of 
investors. 

There are no definite yardsticks for 
measuring the safety requirements of 
bonds, except perhaps reliance on a long 
and consistent record of having] earned 
sufficient to cover interest requirements 
by large margins, stability of the business, 
established (general) confidence in its 
future, and a fine record in that business. 
Average interest requirements earned 
three to five times year after year is an 
excellent record. Many industrial issues 
earned such requirements from six to 193 
times last year. Such high margins are 
unnecessary; they prove rather that the 
bonds are negligible in amount, and the 
chances favor retirement of many [fat 
their call prices if money continues plenti- 
ful. Their average yield is about 5 per 
cent for long term, and 3.5 to 4 per cent 
for short term issues, with no real ‘‘bar- 
gains” here—proving the theory: be 
guided by the action of major interests 
and ‘‘wise money.” 

Many well known varieties are avail- 
able. Debentures are classed as ‘‘funded 
debt”? but do not necessarily mortgage 
anything. They are promissory notes of 
like date and tenor under seal; usually a 
senior obligation, ahead of all stocks. 
Originally British in character, they are 
sometimes used by large corporations in 
high standing where sustained great earn- 
ing power and credit are predominant, 
and where no special mortgage is needed, 
nor desirable, nor perhaps quite con- 
venient. Their desirability and rating 
are readily checked up through banking 
of financial sources. 

Mortgage and real estate bonds are 
widely held, and as widely misunderstood. 
These are not usually mortgages as 
placed directly by the investor. In the 
ease of mortgage participation certifi- 
cates, large corporations place the actual 


mortgages on real estate (improved) with 
the aggregate money received from the 
sale of certificates, plus their own capital 
and resources, and guarantee the invest. 
ment. This is a good, non-fluctuating 
form of investment for a percentage of 
funds. The record of the corporation 
back of the guarantee and its long experi- 
ence in the business are the all important 
things. Ready marketability of these 
certificates is not actually guaranteed, 
Other forms of real estate mortgages are 
semi-active first mortgages issued by 
specialists of repute in the business who 
‘‘manage”’ the real estate involved, place 
the main first mortgage, and parcel out 
the latter in retail denominations, in regu- 
lar bond form (coupons attached), usually 
without other guarantee The investor 
therein holds a first mortgage jointly 
with all other owners of the same security, 
and usually one or all have direct fore- 
closure rights against the property, but 
no recourse against the sponsors. This 
form of mortgage bond was established 
by a large firm about fifty years ago; 
others have proceeded along the same 
lines, and the entire field is broadening. 
Many have merit by reason of the under- 
lying security. Their popularity, worth, 
and ‘‘safety’’ depend on the real estate 
market, and the accurate judgment of 
sponsors. Marketability is rather mixed 
at this writing due to depressed real 
estate conditions. Consequently, buyers 
are scarce, and it is not uncommon for 
good real estate bonds to lack firm bids. 
The merits are there in many cases, but it 
is an embarrassing situation to own mort- 
gage securities and be able to borrow 
nothing on them in an emergency. 


AAA 


This is the fourth of a series on ‘‘ Building 
and Holding Your Fortune,” by Mr. de 
Villiers. The next article will appear ina 
forthcoming issue.—TuE EpITors. 
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Cost of Armaments 


IVE billion dollars, or 70 per cent 
more than in 1913, is being spent 
annually by the world for armament pur- 
poses, and this is regarded as one of the 
most serious obstacles to the world’s 
economic recovery. When President 
Hoover a few weeks ago at the opening 
meeting of the International Chamber of 
Commerce in Washington, chose as the 
topic of his address the crucial question 
of armaments, he touched one of the 
sorest spots in Europe’s post-war political 
developments. However, there was hardly 
a word of criticism of his speech in the 
European press, as the facts and figures 
were too true to be contradicted. 
According to a compilation of the U. 8, 


Department of War, made in October, 
1930, Europe’s armed land and air forces 
at that period were composed as indicated 
in the table below. 

Compared with these tremendous 
forces, the United States maintains at 
the present time a standing army of but 
130,700 men, including officers. To this, 
however, have to be added about 170,000 
officers and men of the National Guard 
which assemble for drill and instruction 
at least 48 times a year. This situation 
clearly justifies the attitude of our 
administration'in Washington, that there 
should be no discussion of war debt 
cancellation as long as Europe pays such 
high tribute to Lord Mars. 


— 








COMPARISON OF TEN 


EUROPEAN COUNTRIES 





Actives 


Poland . 


Germany 


*Included in the number of actives. 
tExcluding officers. 


Reserves 


Percentage 
to To 

Population 
15.4% 


Air Force . Total 
38,000 6,299,000 
23,000 5,964,000 
15,000 5,167,000 

3,139,000 


none 


This number is fixed according to the stipulations of the Treaty of Ver 


sailles, which also requires a term of enlistment of 12 years. 
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By a Customers’ Man 


Typical Example of 
Motor Truck Competition 


Tuar motor truck and bus competition 
have seriously cut into railroad traffic 
and earnings is well known to the public, 
especially to holders of railroad securities, 
but a business man acquainted with the 
facts, recently outlined to me a striking 
example of the revolutionary change that 
has taken place in the transportation of 
commodities. It appears that a certain 
outstanding chain store organization, 
very powerful and having stores in every 
state in the Union, is now running a line 
of huge freight motor trucks, with trailers, 
between New York and Florida points, 
and finds that it is able to bring fruit, 
vegetables and other foodstuffs from 
Florida to Northern cities at a cost con- 
siderably under the railroad freight rate. 


Trucks Being Built 
Larger and Larger 


Tusse huge motor trucks take loads 
from northern points for southern mer- 
chants and bring back loads of produce. 
The trucks, with trailers, are able to 
carry from ten to seventeen tons of 
freight. The traffic is growing, a certain 
proof that it pays, and the motor 
trucks in use are becoming larger and 
larger, as experience shows that the 
larger the truck the lower the cost of 
transportation per ton mile. In four or 
five states in the Southwest, motor trucks 
in competition with the rail lines total 
close to a quarter of a million. Almost 
all short haul business in that territory 
now goes by motor freight lines. 


Meeting the 
Problem 


Ranzoan executives and rail trans- 
portation traffic experts say the solution 
of the problem faced by the carriers is 
not one for an overnight decision. It has 
to be studied from a dozen different 
angles. Rate reductions, economies of 
Operation, readjustment of wages of rail- 
road workers, using the truck for delivery 
of freight right to the ultimate destina- 
tion, organization of competing motor 
truck freight lines bigger and better than 
those now enjoying the bulk of the 
business and bringing competitors in 
under I. C. C. rate regulations, are some 
of the remedies suggested. Meanwhile 
the holder of railroad securities should 
discount the numerous misleading state- 
ments made with respect to the future of 
railroad stocks. These are intended to 
alarm owners of such securities into 
selling. The American railroads are here 
to stay and prosper, and it is difficult to 
look at the various problems referred to 
as ipsoluble. 


Tense Feeling Over 

Market Leaders 

Nor since the exciting days of the 1929 
panic has there been witnessed the con- 
centration of attention on stock prices as 
was noted when U. S. Steel common and 
American Can approached the 100 mark 
on their downward swing under bear 
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Carriers of the Modern Age 


Out of the great Amarillo and Hugoton gas fields of 
the Southwest three huge natural gas pipe lines, now 
nearing completion, will extend into the states of 
Nebraska, Iowa, Missouri, Illinoisand Indiana. The daily 
canacity of these lines will be 500,000,000 cubic feet of 
natural gas, the equivalent of 850 carloads of coal per day. 


Maps showing these pipe lines 
are available for distribution. 


G. E. Barrett & Co. 


Incorporated 
40 Wall Street, New York 


Chicago Boston Philadelphia Pittsburgh St. Louis San Francisco 
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pressure and liquidation. It had been 
widely predicted, especially by those 
bearishly inclined, that both those pivotal 
leaders would ‘‘crash”’ through par with 
a rush. Bears love to use that word 
‘‘erash,” since it suggests gloom and 
destruction of values, and profits to those 
committed to lower prices, and is intended 
to seare the public. At any rate, when 
these two veteran market leaders did 
actually sell below 100, there was no 
crash at all and no wholesale dumping 
over of holdings. It was a very mild 
affair and yet, as stated, the interest was 
far and wide, being flashed over telegraph 
and telephone wires instantly through- 
out the country. But so far as creating 
disorganization and wholesale selling, 
there was no such happening and the 
bears, though successful in their attacks, 
were seemingly almost disappointed 
that everybody didn’t instantly jump 
out of windows of brokerage offices or 
commit suicide in other ways. It has 
been my observation, as heretofore noted 
in this column, that the average investor 
in the United States is not flinging his 
stocks into the market at present low 
prices nor has he lost his head. 


Bears Become 


Alarmed, Too . 


A GREAT deal of selling of long stock 
during the month just closed, has come 
from abroad—London and Glasgow, and 
from the Continental centers, especially 
Amsterdam and Berlin. An extensive and 
intensive propaganda against everything 
American has been under way in these 
centers for some time and many foreign 
holders of American securities have been 
led to believe, by this cunning distortion 
of actual conditions here, that every 
security labelled ‘‘American” should be 
disposed of. This has had its effects. 
European selling of American securities 
has also been forced by the bear markets 
over there. The most urgent and neces- 
sitous liquidation from that source is, 
however, believed already to have taken 
place and the situation is of a more 
settled character. 


Bears Who Oversold 
American Tel. & Tel. 


Tax directors of the American Tele- 
phone & Telegraph Company declared 
the regular 2144 per cent dividend on the 
stock at their meeting on May 20. But 
soon after the dividend was announced, 
the bear crowd began to hammer the 
stock. Yet there were some big buyers 
ready to take the stock as offered and 
although the issue declined sharply under 
bear pressure, the shorts had to retreat 
the next day. . Other stocks of prominence, 
like U. S. Steel and American Can, were 
also oversold, and on the particular occa- 
sion mentioned, the bears gained little or 
nothing or actually lost money. They 
were still boastful, nevertheless, and 
their bearish propaganda was not aban- 
doned. It is of direct interest to holders 
of American Telephone & Telegraph 
shares to note that a man connected with 
that great corporation informs me that 
while in the early months of this year 
discontinuance of telephones by reduction 
of their number in many business offices 
took place, there was a decided increase 
in new installations in April and May. 


A Long Range Bet Won by 
A Big Speculator 


I TOLD here recently of a wager of $1,000 
made between two Stock Exchange floor 
traders—by one that a certain stock sell- 
ing below 15 would, by, 1933, cross the, 
price of a certain prominent stock selling 
near the 90s. Another wager which at- 
tracted great attention at the time was 
made between two floor traders last 
January that U. S. Steel, then selling 
above 140, would sell at 100 this year. 
The one who bet that Steel would sell at 
100 won his wager in May. He is the 
same individual who took the long end of 
the bet that the low priced stock above 
referred to would, by 1933, cross the 
price of the security selling in the 90s. 
This man seems to have had an uncanny 
sense of judging price movements and 
has been a confirmed bear on the market 
for several months. He has backed his 
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judgment by taking a heavy position on 
the short side in the ‘‘blue chip” shares 
and has made, so it is said by floor traders 
who have talked to him, millions of dollars 
in profits since March. A great deal of 
his profits, however, were made in the 
single stock he believed would go up in the 
bear market. It has more than doubled 
in price since he began to operate in it 
and he is member of the pool which 
started the movement in his favorite. It 
may be of interest to the readers of THE 
FINANCIAL WORLD to know that two sub- 
seribers who wrote in to the editor making 
a@ guess as to the name of the low priced 
stock mentioned were correct. 


Standard Oil 
Buying 
I AM informed by interests in a posi- 
tion to know that not only the Rocke- 
fellers individually, but some of the foun- 
dations created by them, have been buy- 
ers of Standard Oil of New Jersey and 
Standard of New York at recent low 
levels. As always, from the time the 
Rockefeller fortunes were in the making, 
these interests have maintained a faith 
in the future of America and of the stocks 
their money is invested in. 
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Pelley Agrees on Mergers 


“?T°O MERGE or not to merge?”” That 

is the question which is now before 
all New England, so far as the tie up be- 
tween the New York, New Haven & 
Hartford Railroad and the Boston & 
Maine is coneerned. President John J. 
Pelley of the New 
Haven, agrees that 
the merger would 
be a desirable de- 
velopment, but is 
more interested in 
the reaction of 
residents of New 
England who use 
the roadsfor travel 
and __ transporta- 
tion and as a medi- 
um for _ invest- 
ment. 

In commenting 
on the report re- 
cently issued to 
the governors of the New England 
states, Mr. Pelley makes the following 
comment: 

**‘T am heartily for whatever our travel- 
ing, shipping and investing public really 
desire in respect to the railroads. When 


John J. Pelley 


I say ‘desire’ | am assuming that they 
will support wholeheartedly both with 
their patronage,.and by investing in New 
England railroad securities. 

‘It seems to me that since there are 
some $3,000,000 of benefits annually to 
be obtained through a merger of Boston 
& Maine and the New Haven, which will 
greatly strengthen these properties, seri- 
out consideration of such a merger should 
not be too long delayed. 

‘“The New Haven is desirous of assist- 
ing in working out at early solution of 
New England railroad problems.” 
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Part of a Vicious Circle 


L* WAGES are cut, customers can not 
buy, tenants can not pay rent, owners 
of buildings can not pay interest on mort- 
gages, and real estate bond companies 
can not meet their obligations. To this 
vicious circle President William J. Moore 
attributed the un- 
favorable financial 
position of his 
American Bond & 
Mortgage Com- 
pany when he con- 
sented to a “‘friend- 
ly’’ receivership 
for .the nationally 
known real estate 
financing and in- 
vestment firm. 

The Chicago 
Title & Trust Com- 
pany, which for 
two years has been William J. Moore 
engaged in a plan 
of reorganization for the company, was . 
named the receiver following the equity 
proceedings against the failed company 
by Harley L. Clark, utility capitalist and 
president of the Fox Film Company. 
Liabilities of the American Bond & Mort- 
gage Company are estimated at around 
$7,000,000, but no figure for the assets is 
yet available because of the numerous 
equities of the company in various build- 
ings whose bonds are in default. 








Two High Grade Preferreds 


Currently selling around 
138, International Harves- 
ter $7 preferred stock yields 
5.07 per cent, an attractive 
return for an issue of such high grade 
calibre. The stock is non-callable and its 
price range this year has been 143-131. 

International Harvester is the leading 
/nanufacturer of farm operating equip- 
ment, producing a complete line of 
agricultural machinery, tools and imple- 
ments; gasoline and kerosene engines; 
tractors for both industrial and farm use; 
wagons and motor trucks; and binder 
twine. The steady upward trend in 
earnings witnessed since 1921 was arrested 
last year when, despite a favorable market 
for farm implements in the early months, 
the world-wide business depression was 
reflected in operations both in the United 
States and foreign countries. Net income 
fell about 30 per cent from the high point 
of 1929 but was sufficient to cover pre- 
ferred dividends by a substantial margin 
being equal to $31.73 a share compared 
with $46.73 a share in 1929 and $40.27 a 
share in 1928. 

International Harvester is one of the 
strongest companies financially in the 
country having current assets on Decem- 
ber 31, 1930, of $257.1 millions against 
current liabilities of $31.6 millions, a ratio 
of about 8 to 1. Net working capital of 
$225.4 millions was equal to about 
$278 a share of preferred stock; cash and 
marketable securities alone were equal to 
nearly $40 a share. While the outlook for 


International 
Harvester 


1931 earnings depends largely upon the - 


crops and prices, and from present indica- 
tions it would appear that this year will 
not prove as favorable as last, the com- 
pany enjoys an excellent management 
being the same that has conducted it 


through various fluctuating conditions to 
its present high efficiency and financial 
strength. 


At present prices at around — 
140 United States Steel $7 
preferred is selling ten 
points below its high for the 
year of 150 and yields 5 per cent. The 
issue is non-callable and as a permanent 
investment for income purposes has few 
equals. 

As the leading industrial company in 
the world, the record of earnings, financial 
strength and ability of management is so 
well known that it would be redundant to 
recapitulate statistics and facts here. It 
is sufficient to say that the company has 
not failed to earn dividend requirements 
over the past eleven years. The low 
point of earnings was in 1921 when re- 
quirements were earned 1.45 times while 
the high point was in 1929 when they were 
earned 7.83 times; last year net was equal 
to 4.14 times preferred dividends. This 
year, however, an entirely different situa- 
tion is presented and, judging from the 
remarks made recently by the company’s 
president, preferred dividends are not 
currently being earned. The probabilities 
are, however, that requirements will be 
earned for the full year even if only 4 
seasonal improvement is witnessed in the 
fall months. Should this not be realized, 
however, there is little question as to the 
safety of the dividend especially since the 
funded debt of the corporation itself has 
been retired while that of subsidiary 
companies is outstanding in only 4 
nominal amount. The preferred stock is, 
therefore, in a much stronger position 
than a number of first mortage bonds of. 
other but weaker companies. 
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participating in public utility 

growth, equities of public utility 
investment trusts occupy a unique posi- 
tion. Unlike the holding company which 
derives substantial revenues from sub- 
sidiaries for management services, the 
investment company depends for its in- 
come on financial operations in the buy- 
ing and selling of securities, and interest 
and dividends on securities owned. A 
majority of such enterprises have been 
conceived and are managed by executives 
of operating companies: and bankers ex- 
perienced in public utility financing, a 
combination which insures a high degree 
of efficiency in financial operations and 
sound judgment in the selection of under- 
lying securities. As the portfolios of the 
greater number of public utility invest- 
ment trusts represent a cross-section of 
the industry, their junior shares offer the 
opportunity to the average investor to 
obtain a diversification of interest in the 
industry on a somewhat broader scale 
than would be possible were direct com- 
mitments to be considered. 

During the bull market in 1929 a 
majority of investment trust equities 
were selling substantially in excess of 
liquidating value. The subsequent defla- 
tion has placed such issues in a more 
equitable position and market valuations 
of few issues today contain a premium 
for management, many presently offering 
the opportunity of acquiring an equity 
in sound situations at a discount. From 
the standpoint of management, com- 
position of portfolio and liquidating value 
to market price ratio, the following 
issues appear to be in a satisfactory 
position. 


O THE various media devised for 


Approx. 


Current Liquidating 

Price Value 
United Corporation ..... $20 $21.00 
American Superpower .... 10 7.00 
Security Corp. General .. 18 *26.30 
Seaboard Utilities Shares... 4 4.00 
Electric Power Associates.. 12 17.00 
International Utilities “B’’ 6 *7,.39 





*As of Dec. 31, 1930. 
AAA 


In view of the conservative dividend 
policy pursued by American Telephone & 
Telegraph, and the remote prospects of 
any reduction in the present rate, unless 
the depression continues for an indefinite 
period of time, current weakness in the 
stock must be attributed to liquidation 
on a thin market. As selling of the stock 
can not be traced to the larger holders, 
it must emanate from the smaller in- 
vestors or harassed speculators. 


AAA 


Report of the Missouri-Kansas Pipe 
Line Company released May 25, reveals 
that the company has finally divorced 
itself from its major difficulties and is 
how in a position to develop its properties 
along more conventional lines. Motion 
for receivership filed against the com- 
pany by certain stockholders has been 
denied, favorable contracts have been 
entered into with distributing companies 


JUNE 3, 1931 











== Are you holding or about to buy = 
Investment Trust Shares? 


{Sound analysis of both “general management” and “‘fixed”’ trusts, their present position and 
outlook, has just been prepared for Clients of this Service. Just as our previous analyses, in 
1929, proved highly valuable, so.every investor now holding or interested in investment trusts 
should send for this latest analysis and read it with care. A sample copy sent free. 


Simply ask for ‘‘Report on Investment Trusts’? 
AMERICAN SECURITIES SERVICE, 106 Norton-Lilly Building, New York 




















in Missouri and Illinois, and the main 
line of the Panhandle Eastern System, 
jointly controlled with Columbia Gas & 
Electric, has been completed from Texas 
to western Illinois. However, the com- 
pany is still in the formative stage of 
development as yet and its ability to 
operate at a profit remains to be seen; 
income account for the, twelve months 
ended March 31, 1931, reveals that a net 
loss of $44,758 was sustained for the period. 


AAA 


Although gross revenues of Federal 
Water Service for the twelve months 
ended March 31, 1931, showed an in- 
crease of 4.4 per cent over gross of the 
preceding twelve months, net income 
available for preferred dividends declined 
to $2,787,273 from the $3,321,170 realized. 
in the corresponding previous period. 
After preferred dividends, amount avail- 
able for distribution to class A stock was 
equivalent to $2.62 per share. This de- 
cline in net in the face of increased gross 
revenues is accounted for largely by the 
fact that the company was forced to 
make extraordinary expenditures during 
the past year for auxiliary facilities as a 
result of widespread drought conditions. 
Such additions as have been made have 
considerably improved the company’s 
operating facilities, and a recovery of 
former earning power should become 
manifest under more normal conditions. 


Even if rates would go still lower than 
the abnormal levels prevailing at the 
present time, this would have no lasting 
influence upon gold movements towards 
the United States inasmuch as the flow 
of gold is regulated by such strong factors 
in our international balance of payments 
as can not be offset by artificial rate 
manipulations. 
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Twenty-Five-Year-Old- 
Cheese 


HE silver anniversary of the world’s 

largest cheese business was celebrated 
in Chicago last week with the presenta- 
tion of a bronze plaque to J. L. Kraft, 
president of Kraft-Phenix Cheese Cor- 
poration, a subsidiary of National Dairy 
Products Corporation. 

The story of a business which grew 
from a total capital of $65 twenty-five 
years ago to an international organiza- 
tion which last year reached a sales vol- 
ume of around 80 million dollars was re- 
called at the ceremonies. 
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Gold Accumulation 
Continues 


HE combined statement of the twelve 
Federal Reserve Banks as of May 20, 
1931, revealed a total monetary gold 





stock in this country of $4,772,000,000, — 


or an increase of $6,000,000 over the 
previous week and $258,000,000 over 
May 21, 1930. The futility of a policy 
of low interest rates to stem the inflow 
of gold into this country was admitted 
by the Federal Reserve Board in its May 
Bulletin. Offering a thorough analysis of 
present money conditions the Board stated: 


‘*Gold imports, which amounted to 
$100,000,000 during the first three 
months of the year, were proceeding 
at an even more rapid rate after the 
beginning of April. Particularly 
noteworthy was the receipt of $19,- 
000,000 of gold from France in the 
course of one week. In view of the 
large balances on which French in- 
terests could draw in this market as 
an alternative to shipping gold, this 

‘ movement of gold indicates that, 
however low the level of money rates 
may have appeared from the domestic 
banking point of view, it has not been 
sufficiently low to discourage the flow 
of foreign funds to this market.”” [The 
italics are ours.] 


Electrical Goods Orders Off 


EW orders for electrical goods for 
the first quarter of 1931 totaled 
$181.2 millions compared with $208.9 
millions in the last quarter of 1930 and 
$314.3 millions in the first quarter of 
1930, according to figures published re- 
cently by the Department of Commerce. 
These figures are received from 84 manu- 
facturers of electrical goods and include 
bookings of motors, storage batteries 
domestic appliances and industrial equip- 
ment. The figures are not intended as a 
complete statement of the industry, but 
merely as an indication of the trend, 
which has reached the lowest level in the 
six years covered by the department. 
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Temperamental Crisis 


FTEN away from the field of combat 
a clearer conception can be reached 
of its causes and outcome than in the 
midst of all the smoke and fire. The 
Bank for International Settlements is in 
this observation post. So it is well to 
read briefly what it thinks of the situation. 
It holds this is a world-wide crisis in con- 
fidence, which must exhaust itself. Bank- 
ers, however well intended, cannot go far 
beyond the temper of the investing public 
which to-day is suffering from the worst 
case of nerves in the memory of the oldest 
financiers. We might supplement this 
observation by asserting that if the 
publie’s nerves are frayed it is largely due 
to the fact that their leaders lack courage. 
Fright does not develop from the bottom; 
it starts from the top and descends to the 
populace. 
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Is there something which investors have over- 
looked, with regard to the present stock market? 
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Damon and Pythias 


HE complimentary felicities ex- 
changed between Schwab and Farrell 
at the meeting of the Iron & Steel In- 
stitute bring out the Damon and Pythias 
friendship existing between these leading 
steel authorities. What Charles says is 
always right, con- 
tends Farrell. Then 
Schwab, withan Al- 
phonsian deep bow 
and “after you 
Gaston”’ spirit, re- 
plies, ‘‘If you read 
Farrell’s speech 
you will see in the 
main he does not 
differ with me.” 
However, this 
comradeship ends 
on the public plat- 
form. Once ended, 
Farrell turns loose 
his repressed anger 
with a fulmination for the other steel 
makers, telling them if they do not stop 
their price cutting, the business will go 
to the ‘‘bow-wows.” Did he not tell 
them in secret a year ago that this would 
happen if they did not mend their ways. 
A few days afterwards in a radio broad- 
east Farrell turned about face, assuring 
his listeners that the depression is at an 
end, and better business ahead. This 
blowing hot or cold is somewhat incon- 
sistent. The only explanation is that 
Farrell probably has not made up his 
own mind and is dolefully whistling to 
keep up his own courage. The first of 
the year he told the press that the bed 
rock of depression was touched in De- 
cember. Months previously he signed a 
statement with two other prominent 
directors of the Steel Corporation, carry- 
ing an optimistic note. We do not wish 
to be uncharitable, realizing the difficult 
position industrial leaders occupy, but 
we must confess that it has not been for 
a long while that such public utterances 
smacked of so much inconsistency. In 
this instance Pythias may have as lovable 
and loyal a spirit as his friend Damon, 
but Damon at least was born an optimist 
and will always remain one. He always 
has his eyes peering behind the clouds, 
knowing there is sunshine there, even if 
it will take months to see it. 
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White-Light Television 


ELEVISION projected by white light 
was demonstrated on a large screen 
last week by the General Electric Com- 
pany for the first time before a massed 
public audience. Sensitive microphones 
were installed in the hall so that the 
speaker in the laboratory of another 
building could be heard by every member 
of the audience. It was possible for any 
member of the assemblage to address the 
absent speaker, just as he might at any 
meeting, and the speaker on the television 
screen would respond as readily as 
though he was actually present. 
The apparatus used was the theatre 





James A. Farrell 
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projection television outfit which has 
been developed by Dr. E. F. W. Alexan- 
derson, using the Kerr light cell which 
makes possible a black-and-white pic. 
ture on the screen, rather than one of 
pinkish hue when the customary neon 
light is used in the receiver. The tele. 
vision picture also gives all the shade 
tones between the black and white, 
affording both depth and detail to the 
image. Apparatus of this kind may be 
come a factor in the next presidential 
campaign, just as the radio proved a 
boon to the leading candidates during 
the last campaign. 
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Movies Approach Sanity 


PON his return from the Coast, now 
nearly a year ago, THE FINANCIAL 
Wor.tp’s publisher, in an analysis of what 
was ailing the moving picture industry, 
put his finger on the sore spot. His 
criticism was not heeded then, but stern 
necessity finally has forced recognition, 
At that time, he singled out the ex- 
horbitant salaries paid, not only to execu- 
tives, but likewise to the so-called cinema 
stars, who on the legitimate stage could not 
get a dollar for every hundred they were 
then receiving. Two of the leading units 
now have come out with drastic cuts in 
salaries. But a step further must be 
taken to put the business on a sound 
basis. Extravagance in cost of producing 
pictures must be eliminated. It is almost 
as wasteful as pay rolls. Movies are big 
money makers. Were they not, they 
could never have stood the reckless, costly 
methods of operation employed. If 
any consolation can be derived from 
vicissitudes, it is from the necessity they 
force upon us to trim our cloth in ac 
cordance with what sound business de 
mands. The movies now discover the 
importance of such sound business logic. 
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Alas, Too Late! 


IS own business being quiet, an 

investor dropped into a brokerage 
office on one of the recent dull periods to 
see what was doing. He found the cus 
tomers’ room empty, aside from an enet- 
getic clerk, evidently eager to compensate 
by his vitality the lack of activity, 
by hectically inserting quotations on 
the stock board. The head of the con- 
cern greeted the investor. ‘‘It is very 
dull,’”’ the visitor said. ‘‘Yes,’’ was 
the rejoinder, ‘‘and it has been so for 
some time, so much so that I have 
seriously considered installing a Tom 
Thumb course in this room in order t0 
make both ends meet.”” ‘‘Don’t do it,” 
said the visitor, ‘‘they, too, have gone 
dead, and you would only be swapping 
horses in mid-stream.’’ Going from this 
office to another, he found Mr. Broker 
playing solitaire and was shooed off whet 
he desired to enter conversation by the 
urgent injunction not to disturb him 
for he was about to successfully complet 
his play. These anecdotes may appeal 
far fetched, yet they are not without 
their modicum of truth. How can brokers 
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ever expect to enliven their business by 
advising customers to stay on the side 
lines. If securities are not worth buying, 
why keep shop open anyway? 


—_—— Vv 
Breaking All Records 


ES, there is one business operating 

on a much increased volume, con- 
trary to the general supposition that all 
industry is in the same boat. This is 
the rumor industry. It is working over- 
time, turning out its grist of nerve wrack- 
ers. This had led seekers for soft spots 
to expect quite an upturn in the output 
of makers of nerve tonics. It may be 
said also of the rumor industry that it is 
depression proof, since it thrives upon it. 


Vv 
Eventually: Why Not Now? 


N THE last two years many economic 

specialists have been asked to pre- 
scribe the proper treatment for the old 
world’s distemper, but not one as yet 
has revived the patient. He still has his 
recurrent fainting spells. Eventually he 
will rid himself of his colic. Here and 
there some excellent suggestions are 
made, even though for the time being 
they exert no effect. Among these might 
be mentioned several proposed by Julius 
H. Barnes, head of the United States 
Chamber of Commerce, as remedies for 
the depression. He would revise the 
capital gains tax, liberalize the anti-trust 
laws, divorce the tariff from politics, re- 
study railroad regulation, and protect 
and preserve the American principle of 
private enterprise. There is not a single 
recommendation in the above which 
would not help revive business if intel- 
ligently applied. But when, oh when, 
will sufficient intelligence come to our 
legislators to apply themselves logically 
to healing business purely on a business 
basis? Until now they have only suc- 
ceeded by their tinkering in making the 
patient worse instead of better. 
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More Than a Gesture 


UPERFICIAL critics hail the move 

made by the railroads to increase rates 
as a gesture to reassure holders of their 
securities, claiming it would be ineffective 
while rail traffic is at such a low ebb. This 
might be true while business is so stag- 
nant; but if there is a time more appro- 
priate than now for the railroads to bring 
their case before public opinion, let their 
critics point to it. Let them also explain 
how the roads are going to maintain 
current wages if not allowed to secure 
revenues which make it possible. In 
contemplating such increases the rail- 
toads have not in mind the present 
moment, but desire to lay a foundation 
when public opinion is receptive, whereby 
it may become again possible for them to 
return a fair income upon the capital 
vested in their properties. The time, 
the place and the background were never 
better than now for providing them a 
remedy, and this is best evidenced by 
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the hearty support railroad labor organiza- 
tions are giving their stand. 
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Mr. Edison Speaks 


N a recent informal talk at his winter 
home in Florida Thomas A. Edison 
expressed the belief that our monetary 
system was the primary cause of the de- 
pression. Quoting Mr. Edison, 














“No com- 
modity should 
be king over any 


other commod- 
ity. Grain, cot- 
ton, and all 
manufactured 
goods have as 
much right to be 
supreme as any 
other commod- 
ity. The Fed- 
eral Stamp 
should be taken . 
from gold and it Bu fi a 
should be de- . 
pice Gee Thomas A. Edison 
should not be a monopoly, any more 
than aluminum, iron or lead. All 
should be free to sell at their respec- 
tive intrinsic values. Money should 
be in reality, a true medium of ex- 
change and nothing more.” 


Just how it would be possible for ecom- 
modities to sell at their ‘‘respective in- 
trinsic values’’ without having a definite 
standard in which their values could be 
expressed, Mr. Edison does not state. 








" 
Life Insurance Off 


HE business of life insurance was 

one of the last to feel the effects of 
unemployment and reduced purchasing 
power. According to a report of the 
Assocation of Life Insurance Presidents, 
representing 44 member companies having 
in force 82 per cent of the total insurance 
outstanding in all United States legal 
reserve companies, contracts written in 
the first four months of the current year 
showed a decline of 12.7 per cent from 
the same period in 1930. The total 
amount of insurance in force has ex- 
panded at a phenomenal pace in recent 
years. This expansion continued into 
1930, the effect of the depression not 
becoming apparent until the latter part of 
last year. It is a striking commentary on 
the position which insurance has attained 
in our economic life. While borrowing 
against the cash value of policies in- 
creased, every effort has been expended 
to maintain premium payments. Where 
borrowing has been resorted to, insurance 
companies have been alert to point out 
the advantage of taking out additional 
insurance at small additional cost to 
protect the beneficiary against possible 
depletion of the original principal amount. 
Emphasis has been placed on insurance 
as a means of regular saving with the 
result that many persons who would not 
otherwise save any part of their incomes 
are firm advocates of. life insurance. .. . 
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New York and Chicago and the increase 
in mail over the system was about 20,000 
pounds. An increase of 88,000 was shown 
in miles flown by the company’s planes, 
the April total being 325,000 and the 
March total, 237,000 miles. 


United Carbon 4 ~— 


Continued depression in the carbon black 
industry, due to small volume at unre- 
munerative prices, has practically elimi- 
nated profits from this business. Opera- 
tions during the first quarter therefore 
resulted in a deficit of $22,257. In order 
to conserve cash needed to carry out the 
drilling program in the Kentucky natural 
gas field, the company omitted dividends 
on its 7 per cent non-cumulative preferred 
stock. With reference to the satisfactory 
prospects for a substantial increase in the 
natural gas business, the president stated 
that profits from increase in sales of this 
department would be reflected to only 
a small extent in 1931 earnings because 
deliveries under the Kentucky contract 
would not begin until late in the year. 


U. S. Hoffman 4 — 


Rumors have been circulated from time 
to time regarding an acquisition of Pantex 
Pressing Machine. While this would be 
a logical development, directors of the 
latter company reported that such a 
merger was not given consideration at 
their recent meeting. 


Zenith Radio 4 “Dp” 


Operations during the final quarter of the 
company’s fiscal year which ended April 
showed a slight profit, but owing to year- 
end chargeoffs, result for the, full year 
will be a deficit. While the company’s 
balance sheet is expected to show a strong 
financial position and sharp reduction in 
inventories, a less favorable period in the 
radio business is immediately ahead and 
no significant improvement in earnings 
can be anticipated. 








v . : 


Chain Tax May Hit Gas 
Service Stations 


HE Indiana chain store tax in its 

several ramifications may be applied 
to the several chains of gasoline stations 
which are operated in this state by the 
big oil companies. The Standard Oil 
Company of Indiana, which is the largest 
single operator of such stations, main- 
tains that service stations do not come 
within the chain store classification The 
matter is now being considered by the 
company’s legal staff, as there is some 
doubt regarding the State of Indiana’s 
viewpoint on the question. It is possible 
that the United States Supreme Court 
will have the opportunity to decide when 
a chain is not a chain. 

As thirty-seven states have anti-chain 
store legislation under consideration, such 
an adverse interpretation would mean 
double taxation for the large oil companies 
as the majority of these states already 
have in effect a state tax on the sale of 
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WEEKLY RECOR 


D OF EARNINGS 








1931 1930 
3 MONTHS ENDED FEBRUARY 28: NetEarnings Per Share Net Earnings Per Share 








Warner Bros. Pictures............ d$500,066 nil $4,463,000 $1.62 
3 MONTHS ENDED MARCH 31: 
CE ee ee 1,069,244 0.47 1,740,020 0.76 
Brunswick Term. & Rwy. Securities...... d11,236 . nil 14,543 0.11, 
Derby Oil Company..................-. 1,808 Rene d38,968 nil 
F rar 11,027 — 8} eee wien 
Inter. Paner @ POWER. ....02.0ccccesese 1,400,116 p1.52 670,054 p0.73 
EEE Gi te al ck ons bs oe Ses wo 8 d310,353 nil $203,79 “arya 
ide Water Associated Oil.............. d191,575 nil 2,165,387 0.19 
1 1 [ee area aR a le ean d1,145,344 nil 651,165 0.18 
6 MONTHS ENDED MARCH 31: 
Libby-Owens-Ford Glass............... d789,991 a  «. otstee 
6 MONTHS ENDED APRIL 30: 
Sc albieiew oe d165,814 nil 227,955 0.19 
Servel Incorporated... ................0. 403,054 a CE Re ante 
9 MONTHS ENDED FEBRUARY 28: 
ee ee eee d1,199,299 ee 
9 MONTHS ENDED APRIL 30: 
United Electric Coal Co.............006 127,864 0.46 278,029 0.99 
10 MONTHS ENDED APRIL 30: 
Brooklyn-Manhattan Transit........... 6,137,070 6.34 5,931,591 6.08 
Brooklyn & Queens Transit............. 2,001,223 1.02 1,995,199 1.31 
12 MONTHS ENDED FEBRUARY 28: 
United Printers & Publishers............ 201,901 Fe eek 
United Shoe Machinery................. 8,351,987 3.31 9,670,923 3.87 
12 MONTHS ENDED MARCH 31: 
Candaian Hydro-Electric ............... 2,044,607 p16.35 1,191,361 p9.53 
Federal Water Service. ............ece08 2,787,272 a2.62 3,321,170 a3.16 
DEEL TOTROD OOD... os cae vwcessccnnes 2,583,533 sedate $2,126,043 ate 
th Ae ee ree 8,203,812 * : See Ee en 
Seaboard Public Service. ............0.+ 12,714,328 a $2,652,054 APS 
ey Ss MSO... 5s oe s0ceesnesees 513,666 1.86 529,853 1.89 
eee Le SOS ee 18,608 0.50 135,799 3.64 
Virginia Public Service. ................ 1,969,236 wes $1,762,725 en 
12 MONTHS ENDED DECEMBER 31: 1930 1929 
Consolidated Auto Merchandizing....... d831,474 nil d458,580 nil 
Ce IETID. soc wa nin eeinee oceee ee 1,665,045 0.25 2,434,189 0.41 
eer ree 383,580 p.686 625,584 b0.46 
Pan Amer. Pet. & Transport. .........205 13,743,524 4.02 9,825,992 2.92 
Pennsylvania Company..........e.s.0. 8,572,205 . 3.44 9,023,174 3.62 
Eee eT TT 4,142,742 EE ea oak ae 


p On preferred stock. a Class A shares. 
d Deficit. 


t Before depreciation. b combined class A and B shares. 
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was furnishing one of the bright spots of 
the business picture, and hide prices were 
improving in the face of an irregular 
commodity market. Conferences were 
called to consider the railroad situation, 
and wage reductions were widespread. 
Gold was continuing to pour into the 
country, and we were decrying the fact 
that prospects for improvement in foreign 
trade appeared remote. All of those 
things we are witnessing now. 

' The business world has been treated 
to so many “‘statements”’ of various sorts 
and from devious sources during the past 
two years that it is fed up with Pollyanna- 
ism, but the opinions of one holding such 
an important post as that of head of 
United States Steel would ordinarily 
carry great weight. What Mr. Farrell 
said at the Iron & Steel Institute meeting 
was so diametrically opposed to the 
views expressed over the radio a day or 
two later, however, that the result is, like 
the trend of business, very confused. At 
some later date he may make himself 
clear, just as three months hence some of 
the present confusion in business should 
be dispelled. 


AA A 
Credit Situation 

LLOWING a continuous decline for 

more than a month, commercial loans 
made by member banks of the Federal 
Reserve System last week increased by 
$45 millions, thus adding another ray of 


30 


sunshine to the business situation inas- 
much as these ‘‘other” loans, as they are 
labeled, are regarded as reflecting de- 
mands for credit in order to finance trade 
activity. The change of merely one week 
by no means establishes a definite trend, 
but at least it is a step in the right direc- 
tion. While the figures constituting this 
item also cover bankers’ acceptances, it 
appears unlikely that the banks are 
adding to these holdings at the present 
time. 

A further decline of $65 millions in 
loans on securities shows the source of at 
least a part of the recent stock market 
selling. The banks’ holdings of U. S. 
Government securities are off by $28 
millions, and other securities dropped 
$22 millions. Government bond prices 
have been backing away from their recent 
record high levels, probably in anticipa- 
tion of the huge amount of financing 
which the Government must do this 
month. Last week’s bill offering amounted 
to $80 millions, and the June 15 offering 
(details of which have not yet been 
decided) will probably amount to about 
one billion dollars. 

Gold is still coming into this country 
despite Federal Reserve efforts to the 
contrary; while the easy money policy 
may not be doing some of the things for 
which it was instituted, it at least will 
make unusually cheap the credit which 
will be required to finance the seasonal 
fall upturn in trade. 





Barometer Changes 


W!"8 recent widespread reductions 
in money rates, the comparison of 
1931 levels with those which existed 
during the same periods of the previoys 
year has widened still further. Most o 
the important items are now fully 50 pe 
cent below the figures of a year ago, and 
the left hand indicator for interest rates 
has accordingly been lowered one mor 
point below neutral. The future earn. 
ings indicators for both passenger and 
commercial automobile companies have 
been lowered to a neutral position. Fig- 
ures from the trade appear to indicate 
that the spring production peak has at 
last been reached, thus confirming oy; 
forecast of two weeks ago, when the indi. 
eator for automobile output was lowered 
to its present position. Although actual 
week to week earnings of the automobile 
companies will probably be toward some 
what lower levels during the current 
month, earnings reports covering opera- 
tions for the second quarter should show 
sizeable gains over first quarter figures. 
AAA 
The Railroads 


ALK of rate increases will not down, 

and it now appears entirely possible 
that the roads will soon take definite steps 
to secure more equitable returns. Prece- 
dent shows that the higher rates could be 
made effective within a very short time 
provided the Interstate Commerce Com- 
mission is receptive to the idea. In 1921, 
proceedings were opened May 11 and the 
new rates ordered July 29. It is interest- 
ing to note that in the past ten years 
approximately 6,000 rate changes have 
been made, of which about 5,000 have 
been downward revisions. During all 
this time taxes, competition, and numer- 
ous operating costs have been increasing 
steadily. A rate increase which would 
average about 10 per cent on present 
traffic volume would add some $400 
millions in annual revenues and would 
go far in aiding the roads to resume their 
normal expenditures. Last week’s an- 
nouncement that the I. C. C. will not 
initiate proceedings is of little impor. 
tance. The roads themselves, of course, 
are free to make formal application for an 
inquiry into the rate situation. 

AAA 

Market Valuations 


TOCK values registered further decline 
in the week of May 19-26, according 
to Tue FrvanctaL Wortp Index on 
page 3. Total stock values were reduced 
$1,020,000,000 this week, which adds to 
the sum of $12,840,000,000 since the 
almost uninterrupted decline got under 
way on February 24 for a depreciation of 
22.4 per cent. As compared with the low 
level of values established on December 
16, 1930, the current market appraisal is 
$4,460,000,000 below that figure. Bro 
kers’ loans, which were then $2,008,000, 
000, have been lowered almost $400, 
000,000, but only proportionate to the 
decline in stock values. Bank loans 02 
securities have, however, been reduced 
$760,000,000 in the same period, in part 
identifying the source of liquidation. The 
ratio of loans to values registers a slight 
reduction to 3.62 per cent and the light 
turnover of shares represents only 3.88 
per cent of the listed issues. The earliet 
criticism directed at heavy loans and 
large turnover would be readily taket 
back by both banker and broker to se 
in a more active public participation the 
return of confidence. 
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AThe Midland United Company wants 
its customers and friends in Indiana to 
know what the public utilities are doing 
to help the present situation, and they 
are going to tell them in a series of ad- 
vertisements in behalf of their subsidiaries. 
The advertisements are scheduled in 213 
newspapers published in almost as many 
Indiana cities and towns. 


A Harris, Ayers & Company anticipate a 
more favorable situation in the bond and 
preferred stock markets. They have not 
said so, but are adding ten more men to 
their sales force, making a total of nine- 
teen members in this department. C. 8S. 
Frizzelle, Jr., has joined the organization 
as assistant sales manager and the follow- 
ing as salesmen: A. F. Adams, J. H. 
Bruning, Jr., W. B. Darling, C. G. Hogan, 
E. B. Sadtler, Jr.. W. H. Shears, J. L. 
Wetherby, C. A. Wise and W. H. Wise. 


A Walter F. Sachs of Goldman, Sachs & 
Company and Richard F. Hoyt of Hayden 
Stone & Company have resigned as direc- 
tors of Warner Brothers Pictures follow- 
ing the abandonment of a plan to arrange 
short term banking credit for the motion 
picture company. 


4Western Electric Company has re- 
warded its Engineer of Manufacture, 
David Levinger, with membership on the 
board of directors. 


4 A new honor has been given David M. 
Sweet, vice-president of the National 
Bank of the Republic of Chicago. He has 
been chosen president of the Chicago 
chapter of the American Institute of 
Banking, an organization embracing some 
3,500 members of the banking fraternity 
in and around Chicago. Mr. Sweet has 
served the chapter in various capacities 
for many years, being made a director in 
1927, treasurer in 1929 and a vice-presi- 
dent in 1930. 


4B. C. Forbes, the inimitable editor and 
publisher of Forbes Magazine, who is re- 
covering from a severe attack of pneu- 
monia, is taking a short trip to Europe. 


4 Samuel Ungerleider of the New York 
Stock Exchange firm of Samuel Unger- 
leider & Company has taken advantage 
of the present low prices and purchased 
a seat on the New York Curb Exchange. 


4 Westinghouse Electric & Manufactur- 
ing Company has lost a good man in the 
person of J. C. MeQuiston, who for 29 
years has guided the advertising policies 
of this great company. Mr. MecQuiston 
has announced his retirement effective 
June first. Among the interesting inci- 
dents in Mr. McQuiston’s career was the 
arrangement of the pioneer program when 
the first broadcast was inaugurated over 
station KDKA in 1920. 


4 Hal F. Lee of Hal F. Lee & Company is 
on the S. S. Paris bound for Europe for a 
short business trip. 


4 Charles B. Vose of Harris & Vose has 
been elected to membership in the New 
York Cotton Exchange. 
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4 Stone & Mackey is the name of the new 
stock exchange firm which. has been 
formed by Robert T. Stone, Frank J. 
Mackey and Howard R. Stone, who are 
all floor members. 


4 The Equitable Building office of C. W. 
MeNear & Company in New York has a 
new manager. William H. Decker, Jr., 
has been appointed. 


4 The bond salesmen of Macauley & 
Company have a new boss in the person 
of John B. Cunningham who has recently 
been placed in charge of the bond de- 
partment. Robert Z. Block is in charge 
of industrial stocks and Joseph H. Hayes 
and Max Feinberg have also been added 
to the staff. 


4 Moving day continues in the Wall 
Street district. Bear, Stearns & Com- 
pany and the New York office of the 
Chicago firm of J. D. Scheinman & Com- 
pany have moved to 1 Wall Street. Ross, 
Pratt & Batty, Ine., sponsors of All- 
American Investors, have moved to 37 
Wall Street. 


4 The call of the seashore has again been 
heard by MecDonnel & Company. They 
have reopened their branch office in the 
New Monterey Hotel at Asbury Park, 
New Jersey. 


4 Several new partnerships became effec- 
tive June first. Newell W. Tilton was 
admitted as general partner to Shields & 
Company. Rudolph H. Deetjen joined 
Emanuel & Company. Jean E. V. 
Cattier became a partner of White, Weld 
& Company. Hugh A. Barton, Oliver C. 
Curtiss, William D..Hall and Curtiss S. 
McCune have become associated with 
Stetson & Blackman. 
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as individuals, the efficiency of manage- 
ment in making the best use of that skill, 
and the aid of the scientists and tech- 
nicians in supplying the most direct and 
economical equipment and processes for 
the use of the workers. Therefore, if 
sufficient improvement can be achieved in 
all of these factors excepting the wage 
seale, it will undoubtedly prove possible 
in many eases sufficiently to reduce the 
cost of labor per unit of output to allow 
lower selling prices that will enable these 
companies to carry through the depres- 
sion successfully. It may be pointed out 
here that those industries in which the 
labor cost is a comparatively small por- 
tion of the total cost of the finished 
products are the ones which are in the 
best position to maintain wage scales 
and are most likely to succeed in doing so. 

The allocation of available work so as to 
give employment to the greatest possible 
number of persons, even though for part 
time only, serves to relieve the severity 
of the unemployment problem, but does 
not reduce the production costs of indus- 
try so long as the wage scale is main- 
tained. Viewed from the social aspect, 
the attitude of business leaders in desiring 
to maintain wage scales is wholly com- 
mendable, since it must be recognized 
that the ultimate economic status of 
a large portion of our population would 


be materially benefited thereby to the 
advantage of all parties to the economic 
structure. However, in individual cases, 
where labor costs constitute a high pro- 
portion of the costs of production and 
where continued operation under existing 
conditions means a jeopardizing of the 
business and the capital invested therein, 
to attempt dogmatically to completely 
maintain wage scales is only to stir up 
further trouble in the economic structure 
and to postpone further the time of 
general recovery from present diffi- 
culties. However desirable from the 
social point of view we may conceive high 
wage scales, large dividends and high 
commodity prices to be, the fact remains 
that in an economic system founded 
upon the principles of individualism and 
competition, these factors are in the last 
analysis subject to the control of eco- 
nomic forces which cannot be overcome 
by wishing, once they have been set in 
motion. The problem of wage rates, 
like the problem of dividend payments, 
will be settled, not en masse, but accord- 
ing to the balance of economic forces 
working in each individual situation. In 
this connection, it may be commented in 
passing that little justification may be 
found for a reduction in wage scales for 
the purpose of maintaining dividend 
payments at former high levels and it is 
questionable whether such tactics would 
prove ultimately successful. 

It has been argued that wage scale 
reductions coming at this time, on top 
of the part time employment which is 
now so widespread, would only serve 
further to reduce purchasing power, and 
this is undoubtedly true from the near 
term point of view. However, ‘in cases 
where such action is necessary to prevent 
further curtailment of working hours ‘or 
possible bankruptcy of a business, it is 
certainly better for labor and for society 
as a whole to keep production going. 
Cases are not lacking where such action 
has resulted in longer hours of employ- 
ment and larger total earnings for the 
workers as a result of the lower selling 
prices which were thereby made possible, 
and which provided the necessary im- 
petus to increasing the volume of sales. 

As a concluding fact let it be remem- 
bered that in the past, and perhaps 
logically in the present situation, a 
marked increase in the number and extent 
of wage reductions has proved one of the 
final factors in the readjustment of the 
economie structure upon which recovery 
to new and greater heights has been built. 
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Dividends 





Declared 





Pe- y- Hidrs. of 

Company Rate riod able Record 
Alpha Port. Cem. pf.......... $1.75 Q June 15 June 1 
Ss SS Seer aoe Q July 1 June 15 
SS CE ee Q July 15 June 20 
Am. Tel. & Cable Co.......... $ 25 Q Sept. 1 _ Mar. 16 

SL apahspeeinbhnes seeeee $1.25 Q Dec. 1 Mar. 16 

ERE ERS Geeta ee: $1.25 Q Mar. 1°32 Mar. 16 

Dit one ackekewere shee $1.25 Q June 1’32 Mar. 16 
rf SU ae aee eee ee Q July 1 June 12 
Anchor Cap Corp.............+: Q July 1 June 20 

OS" pg SCR RRs $1. ine Q July 1 June 20 
Atl. Coast Mats Oo. 2... .... 5 $2.50 Q June 10 May 29 
Bohn a © REESIO Ss $2 Q June 1 May 28 
eo) SS 25c Q July 1 June 15 
Bos. & Albany R.R..........- $2.50 .. June 30 May 29 

ourjois, Inc...............+- 25c .. June 15 June 1 

SMES nit caiesa pags ernee 15e Q July 1 June 15 

eee $ july ; oc 
Bucyrus-Erie 7% pf. 1. uly une 

conv. pf... ba CASTE 24%4ec Q July 1 June 18 
"eer 25¢ Q June 30 June 10 

OS” (ee $1.75 Q June 30 June 10 
Buf. & Susq. R. R. pf............ $2 S June 30 June 15 
Buffalo, N. & E. Pwr. pf........ 40c Q July 1 June 15 
(COS. Oe eae: $1.50 Q July 1 June 12 

AR RARER $1.75 Q July 1 June 12 
Chanbteinh aes $1 Q June 30 June 9 
or i” Sgn” 25¢ M July 1 June 19 

“ohne | SR ee vo M Aug. 1 July 20 

(1S SR 4 y _ a oe ° 
Chivaier Ek cece et eee 2. _ June une 
Cities Seevion. Few ae ices RESET 7 M July 1 June 15 

SS Lets Eve abee 6054020 M July 1 June 15 

J fs Ser i M July 1 June 15 

) =e Seer - M July 1 June 15 
Cities Bev. Pwr. & Lt. $7 pf. ig M July 15 July 1 

SS hae M July 15 July 1 

ee Cewane seen 4 ise M July 15 July 1 
BO, eee 50ec Q July 1 June 5 
7% pi $1.75 Q July 1 June 5 

Do 614% pf $1.6244 Q July 1 June 5 

SS eee $1.50 Q July 1 June 5 
Conn. Elec. Serv......... ..75¢ Q July 1 June 15 
Crucible Stl pf............... $1.75 Q June 30 June 15 
Dresser (S. R.) Mfg., A....... 874%¢ Q June 1 May 21 

bo. eee 0c Q Jute 1 May 21 
E]. Bd. & Sh. $6'pf........... $1.50 Q Aug. 1 July 6 

oD) ee $1.25 Q Aug. 1 July 6 
Empire } ag ee” 56c¢ .. July 1 June 16 

Seascapes vssce $1.50 Q July 1 June 16 

<< 2 | Seer 62%4e Q July 1 June 15 

Fifth Av. Bus See.............-. l6c Q June 29 Jute 12 
Ford Mot. of France Am. dep. 

EES A Re 374%4c .. May 29 May 25 
Gamewell 06. .............-. $1.25 Q June 15 June 5 
CL Serer 50c Q July 1 June 20 
apes Blerie , ees cen hee 40¢c Q July 25 June 26 

eee Q July 25 June 26 
Gt: North, LS ee $1 .. June 25 June 5 
Glidden Co. ..- econ sewn ee $1.75 Q July 1 June 18 
Hall (C. M.) Lamp............. Ss: cc cakes auniass 
Houdaille-Hersh, A........... 624%4¢ Q July 1 June 20 
Hudson Motor Car............. 25c .. July 1 June 12 
Humble Oil & Ref............- 50c Q July 1 June 1 
RUINED. ©. scsipws scans eget $1 Q July 1 June 22 
Inter. eee 62%c Q July 15 June 20 
SS rs 75¢ Q July 1 June 15 
Kresge (S. 8.) Co............+. 40c Q June 30 June 10 

| Le Se apererrs - $1.75 Q June 30 June 10 
Laclede ee $2 Q June 15 June 1 
Lehigh Val. Coal pf............- 75e Q July June 11 
Leh. Val. Coal Sales............ 90¢ Q June 30 June il 
Libby, McNeil & inant 6% *. $3 S July 1 June 19 

Do 7% pif... _.$3.50 S$ July 1 June 19 
Lerner Sire, Corp .50e Q June 16 June 5 
mM & Myers t Tob. pf... $1.75 Q July June 10 

uisv. Gas & EL, A......... ".433%4¢ Q June 25 May 29 
os CS See 75¢ Q July June 15 
McKesson & Robbins barge Se tae 25¢ Q June 15 June 5 

LER Seed RS 8714¢ Q June 15 June 5 
Motor 1 Products. . .50c Q July 1 June 19 
_ ee 1.25 8 June 30 June 12 

eee eer $1.50 Aug. June 17 
& OO" 2 ees 25¢ Q June 15 May 29 
Neptune Meter, A............-- 50c Q June 15 June 1 

Mele yar ceas dinee katte Q June 15 June 1 
N. Y. & Queens Electric Light & 

Power ~ ef FP Ry Mergen “4 Q June 15 June 5 
N. YT Transportation........... Q June 27 June 12 
N. Y. Steam $7 pf............ si 3 Q July 1 June 15 

e ” See a i Q July 1 June 15 

Spee ees < Q June 30 May 28 
one Pub. a 7% * ee sae M July 1 June 15 

«4 ees M July 1 June 15 

Do 5% SR See aise M July 1 June 15 
Olle Binal or. 98... 0.020.502: $1.75 Q July 1 June 19 
People’s Drug Stores........... 25¢ Q July 1 June 8 
eee 50c Q July 1 June 20 
Pet Milk Co. pf. $1.75 Q July 1 June 10 
Quaker Oats Co. pf........... $1.50 Q Aug. 31 Aug. 1 

ybestos-Manhatt............ 65¢ Q June 15 May 29 
ne (Daniel), Inc.......... 3744¢ Q June 15 May 29 
Reo Motor Car............-..- 10c Q July 1 June 10 
Spicer Mfg. pf., A............-- 7c Q July 15 July 1 
Stand. Oi! of eae Q June 30 June 15 
Stand. G. & E $4 pf.......... $1.00 Q June 15 May 29 
Stone & Webster............... 7c Q July 15 July 6 
Stand. Oil Export pf ......... $250 S June 30 June 9 
South Pacific R. _ BRT SS $1.50 Q July 1 May 28 
South Penn. Oil.........3.....- 25¢ Q June 30 June 15 
TRAM DEES. .cc50 cc cccscesase 40c Q July 1 June 20 
Un. Car & Carbon...........-- 65¢ Q July 1 June 2 

Jnited Corp.....-+--++seeees 18%c¢ Q July 1 June 5 
Unit. Biscuit of Am............- 50c Q Sept. 1 Aug. 15 
ES EE OS 50c Q July 1 June 29 
at <9 ee ory 25c Q July -1 June 19 

RSet S Fer Q July 1 June 19 
Wilcox ‘ick, | SRR Ry SS 62%c Q June 30 June 20 
Yale & Towne Mfg...........-- 50c Q July 1 June 10 
eS. or 25c ~Q June 10 June 2 
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company has found from its experience 
in Canada that the market for each 
size is increased by covering completely 
with one ginger ale of acknowledged 
quality the varying requirements of 


large families, parties, clubs, hotels, 
restaurants, small families, and in- 
dividuals. 


The present holding company, Canada 
Dry Ginger Ale, Inc., dates its inception 
from 1925, acquiring at that time all of 
the capital stock of the Virginia corpora- 
tion of the same name. Plants are 
maintained in this country at Hudson, 
N. Y.; at several New England points, 
where operations have been conducted 
from the last quarter of 1928 by the sub- 
sidiary, Chelmsford Ginger Ale Com- 
pany, Inc.; and at Maywood, IIl., in the 
Chicago district. A Canadian subsidiary 
has plants at Montreal, Toronto and 
Edmonton, and includes in its operations 
the bottling of mineral waters as well as 
manufacture of ginger ale and other non- 
alcoholic beverages. In August of 1928 
the company acquired all of the capital 
stock of G. B. Seely’s Son, Inc., making 
and distributing a general line of soft 
drinks in New York and neighboring 
territory. 

With the exception of a moderate re- 
cession experienced in the 1930 fiscal 
year, earnings have shown steady ex- 
pansion, per share results for the year 
ending September 30, 1930, amounting 
to $6.64 as compared with $6.92 in the 
preceding fiscal period which was the 
best year in the company’s history. The 
last quarter of 1930, which was the first 
quarter of the company’s fiscal year, 
revealed a sharp drop in net income. The 
reasons for the poor showing were at- 
tributed to general business conditions 
and further inventory liquidation by 
jobbers and dealers. It would appear 
that sales in this period did not at all 
refiect the consumption of goods by the 
public, a substantial proportion of which 
was supplied out of, but not replaced, in 
inventories. That this was the case 
seems to be borne out in the statement 
for the second quarter of the fiscal year, 
when a sharp reversal in sales and profit 
was noted in comparison with the pre- 
ceding quarter as well as with the same 
period of 1930. In the last quarter of 
1930, sales decreased 32.4 per cent, and 
profits 73 per cent as compared to the 
corresponding period of the preceding 
fiscal year. However, sales for the first 
quarter of 1931 were off only 12 per cent 
while profits actually showed an increase 
of 4.6 per cent. Per share earnings in this 
quarter amounted to 91 cents as com- 
pared with 88 cents in the similar 1930 
period, bringing results for the first half 
of the fiscal year to $1.31 in comparison 
with $2.35 in the first half of the previous 
fiscal year. Two-thirds of the company’s 
profits are normally derived in the second 
half of its fiscal year, and provided busi- 
ness continues as satisfactory as in the 
month of April, it would appear that. the 
dividend requirements of $3.00 per share 
will be covered by a fair margin. 

The sole capitalization of the company 
consists of 512,294 shares of no par com- 
mon stock outstanding. Financial posi- 
tion on March 31, 1931, was sound with 
current assets amounting to $5,591,615 





as against current liabilities of $1,012,299, 
a ratio of 5.52: 1, an improvement ove 
the ratio of 4.04: 1 shown at the close 
of the last fiscal year. Cash alone 
amounted to $1,146,945 with investments 
consisting of government bonds and 
readily marketable securities amounting 
to $2,538,871. 

While it is yet too early to predict the 
outcome of the new merchandising policy, 
the results already established would 
seem to indicate that the management has 
made a constructive step. If it is suc. 
cessful in obtaining the amount of 
business anticipated, further profit. im. 
provement should become apparent. 
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custom frontiers, there are now twenty- 
seven units with 11,000 miles of fron- 
tiers. 

While our tariff is one of the highest, 
it is nevertheless quite simple in its ap- 
plication, having one rate for all. In 
addition, we enjoy the most favored 
nation treatment with all nations ex. 
cept France, Canada, and certain colo- 
nies of the British Empire. The bargain- 
ing methods applied in commercial treaty 
negotiations in Europe have resulted in 
an extreme complication of the entire 
tariff system. France, for instance, has 
a multiple system of tariff rates, one a 
maximum, which is prohibitive and 
fictitious, as the basis to start any bar- 
gaining. Subsequently concessions are 
made, country by country, and the final 
result is a complicated system of com- 
promised rates. Throughout the British 
Empire there also exists a system of 
preference rates in favor of Empire 
products. 

The fundamental difficulties in the 
present tariff situation may be explained 
by the fact that short sighted politicians 
have too large a voice in determining tariff 
ratestructure. Tariffs are made by legis- 
lative bodies which regard tariff questions 
as purely a national (but sometimes local) 
issue.. However, they are decidedly in- 
ternational in character as they directly 
affect the inflow and indirectly offset the 
outflow of goods. Therefore a change in 
present conditions can be expected only 
from international agreements in which 
tariff rates are considered not only from 
the internal domestic point of view, but 
where due consideration is given to effects 
upon foreign countries. In Europe 4 
reduction of the various custom units 
probably will be the first step in that 
direction. The proposed Austro-German 


-Custom Union and Mr. Aristide Briand’s 


scheme for a European Custom Federa- 
tion are developments which may finally 
have practical results. A Europea 
Custom Federation would be easier for 
the United States to deal with than the 
now complicated systems with their 
multitudinous rates. 

As to the advisability of. a world-wide 
general reduction in rates, all inter 
nationally minded leaders of business 
and finance appear to agree, and all 
resolutions of international conferences of 
economists and bankers are conceived in 
this spirit. But when it comes to facts, 
each nation is waiting for the other to 
start. However, up to the present time, 
and despite all resolutions, no one seems 
to be willing to take the first step. 


THE FINANCIAL WORLD 














SB etn @ wD et 


a ee — i ee ee | 


= @D 


Insurance 
and 
Investment 
Trust Topics 


aa 


April Fire 
Losses Decline 


The losses by fire throughout the Uni- 
ted States for the month of April, accord- 
ing to figures compiled by the National 
Board of Fire Underwriters from its in- 
dividual fire insurance company reports, 
declined approximately 5 per cent com- 
pared with the same month last year. 
The losses for April, 1931, amounted to 
$41.4 millions compared with $43.5 
millions in April, 1930, and $36.8 millions 
in April, 1929. For the first four months 
of 1931 tire losses totaled $171.3 millions 
against $172.0 millions in the correspond- 
ing period of last year and $164.3 millions 
in the same period of 1929. The following 
is a comparative table of the monthly 
losses for the past three years: 








1929 1930 1931 
January....... $44,713,825 $42,344,035 $44,099,449 
February....... 41,520,290 43,206,940 41,776,051 
ae 41,277,814 42,964,392 44,074,362 
easy 555.5 36,845,795 43,550,996 41,423,764 





Total4 months $164,357,724 $172,066,363 $171,364,626 


Exchange Issues Amendments 
To Fixed Trust Rules 
In publishing amendments to rules 


governing the relations between members 
and fixed trusts, it is evident that the 


‘New York Stock Exchange intends to 


restrict this relationship more than was at 
first anticipated. Despite criticism of the 
Exchange’s action on the part of some 
fixed trusts, it will prepare and publish a 
list of fixed and restricted management 
trusts that it deems worthy of association 
with member firms rather than merely 
passing judgment on such affiliations as 
are submitted to it for approval by 
members or trusts. The Exchange has 
decided that members associated with this 
type of trust may continue in their present 
position until such time as the list giving 
the trusts to which there is no objection is 
available. The member must, however, 
submit to the Exchange a statement to 
the effect that the trust appears to have 
no features objectionable to the exchange, 
or that, if it has, these will be properly 
altered so that the trust conforms to the 
letter and spirit of the conditions imposed 
by the Exchange even before official 
sanction has been announced. The bulle- 
tin with the list of approved trusts will 
fix the date after which association with 
any trust not listed will be ruled as ob- 
jectionable. 

The amendments to the rules also 
provide that the restrictions apply to all 
Stock Exchange firms even if the associa- 
tion is confined to a member of the firm 
who is not a member of the Exchange, 
unless this association is only a director- 
ship in the depositor corporation for the 
trust. The committee on stock list is now 
authorized to make new rules from time to 
time in regard to the fixed trusts. 

Richard Whitney, president of the 
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New York Stock Exchange, subsequently 
issued a statement to the effect that the 
exchange is not opposed to the fixed or 
restricted management trusts in principle 
and indicated that a large proportion of 
those trusts that are able to write the 
letter to their distributors, as provided in 
the amendment to the rules, will be able 
to qualify. The statement was issued to 
clear up some misunderstandings that 
had been brought to his attention as a 
result of the recently-published amend- 
ments. 

At the same time, it was recalled that 
the Stock Exchange as far back as 1926 
had prohibited the use of ‘‘hindsight’’ 


‘advertising as applied to a syndicate 


offering of securities of a corporation. 
The recent ruling in this respect with 
regard to fixed trusts was apparently an 
enforcement of a rule that had been 
overlooked. 
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earnings position of the industry with 
respect to the capital invested therein is 
afforded by a comparison of the total net 
earnings available for stockholders in this 
group of companies, with the total assets, 
less reserves. This comparison indicates a 
return on invested capital in 1930 of 
approximately 2.4 per cent, against a 
return in 1929 of 6.6 per cent. When the 
many natural hazards peculiar to the oil 
business are considered, neither of these 
figures appears at all liberal. 

As already pointed out there was some 
increase last year in outstanding common 
shares of these companies, and in this 
fact lies the explanation of the slightly 
greater percentage decline in per share 
earnings than shown in net for stocks. 
Also contributing to this 70 per cent 
decline in earnings per share, is the factor 
of common stock leverage in several of 
the companies which have preferred stocks 
outstanding. 


Dividends and Earnings 


It is of course a logical expectation, 
particularly in the case of the strongest 
of the oil companies, that reductions in 
dividend rates should lag considerably 
behind reductions in earnings; and in 
general it may be stated that through the 
entire depression part of the cyele, as 
well as in the years of greatest prosperity, 
fluctuations in dividend payments will 
tend to be materially less than variations 
in earnings. As indicated by the market 
prices given in the tabulation, ample 
reflection of reduced earnings appears to 
have been given, with the 1930 low prices 
averaging 58 per cent below the highs for 
the year, and recent levels some 66 per 
cent below those highs. Recent prices 
are about 52 per cent below the average 
of last year’s highs and lows, and are 
probably to a large extent, if not com- 
pletely, discounting further reduced earn- 
ings for this year. It must be remembered 
that the price situation in the industry 
continues rather demoralized and chaotic, 
so that until more definite evidence 
comes to hand of more than temporary 
improvement in the underlying funda- 
mental economie conditions affecting this 
industry there is little incentive for 
speculation in the group. 
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4 Aluminum of America “=” 
Recent weakness in the prices of the 
aluminum shares of both the American 
and Canadian companies is explained in 
the record low: price for copper, which has 
reached a level of 834 cents per pound. 
It is felt that this price for the red metal 
should stiffen the competition between 
aluminum and copper for use in power 
transmission lines where construction 
economies have been permitted by the 
lighter but more expensive metal. Alumi- 
num now quoted around 23 cents a pound 
makes a considerable spread between 
the two. 


4 American Laundry Machine “C” 


Although company enjoys a strong finan- 
cial position with current assets about 25 
times current liabilities, management has 
found it advisable to halve the dividend 
rate to $2 a year. A reported saving of 
$500,000 annually in operating expenses 
will benefit net less than $1 a share, so 
that the principal factor in any recovery 
is dependent upon sales, rather than upon 
further internal savings. 


4 American Cigar — 


Sales of ‘‘Cremo”’ cigars have continued 
to increase this year in reflecting the 
aggressive advertising campaign of the 
company. For the four months period 
ended April 30, 1931, production of class 
“A,” or 5-cent cigars, was 16,864,500 
under the same months of 1930, whereas 
“Cremo” sales were well ahead of a 
year ago. 


4 Armstrong Cork — 


President of company in commenting on 
$1,357,158 loss reported for 1930 says 
that present operating economies will 
permit earning the regular $1 annual divi- 
dend in 1931, if the volume of sales equals 
that of 1930. This would mean a net 
profit of around $1,239,247 as there are 
1,239,247 no par shares of common out- 
standing. The course of sales thus far 
this year, however, is not definitely 
known. 


4 Automatic Voting Machine “D” 
Company has secured contract from Town 
of Hempstead, Long Island, N. Y., for 
155 mechanical balloting machines to cost 
$232,332, and from Town of North 
Hempstead for 60 machines to cost about 
$125,000. 


4 Brazilian Traction — 


Fall in exchange rates on Brazil, which 
a year ago were fairly close to par, is 
responsible for most of the decrease in 
dollar profits reported by company. For 
the first four months of 1931 net earnings 
of subsidiaries before reserves were 17 per 
cent below the same months of 1930. 
Since December, 1930, ordinary share 
dividends have been paid in stock instead 
of cash in order to avoid loss that would 
be incurred in transferring funds from 
the country. 
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4 Cities Service “B” 


Company and its marketing subsidiaries 
controlling chains of gasoline service 
stations are to handle tires and auto- 
motive accessories. 


4 Claude Neon — 


Development of electro-therapy products 
is becoming an increasingly important 
division of company’s business. Com- 
pany’s subsidiary, Electro-Therapy Prod- 
ucts Corporation, Ltd., is opening 
offices in New York and Chicago as well 
as in other principal cities to serve the 
growing demand for such apparatus. 


4 Columbia Pictures — 


A formal announcement of company’s 
plans for the 1931-1932 program, the most 
pretentious ever offered, was made last 
week. During the new season Columbia 
will present animpressive line-up including 
26 major productions, 104 shorts and two 
series of westerns, one of which will con- 
sist of eight Buck Jones outdoor dramas. 


4 Crowell Publishing “B” 


Company has declared the regular quar- 
terly dividend of 75 cents due at this time 
and, furthermore, has earned it. This 
statement is not entirely surprising for, 
as indicated in a study of the magazine 
publishers in Tue FinancraL WoR Lp last 
week, the advertising lineage of American 
Magazine, Collier’s Weekly and Woman’s 
Home Companion are holding up well in 
the face of sharp decline for most of the 
other leaders in the field. For the five 
months ended May, 1931, as compared 
with the same period of 1930, Collier’s 
showed only a 7.5 per cent decline against 
20 per cent for the ten leading weeklies; 
American Magazine recorded only a 14.6 
per cent decline against a 25.8 per cent 
decline for the 38 leading monthlies; and 
Woman’s Home Companion a 12.1 per cent 
decline as compared with a 13.8 per cent 
drop for the 17 leading women’s publica- 
tions. The average circulation. of the 
three magazines shows a gain of about 
10 per cent for the six months ended 
December 31, 1930, as compared with 
the average at December 31, 1929. 


4 Detroit Gasket —" 


Directors have voted to accept plan for 
merger of company with Crown Cork & 
Seal on the basis of exchange of two 
shares of Detroit Gasket for each one 
share of Crown Cork. The offer is con- 
tingent upon the holders of at least 95 
per cent of Detroit Gasket assenting to the 
plan by depositing their shares. 


4 Dow Chemical — 


A large tract of land has been purchased 
by company near Wilmington, N. C., 
upon which will be erected a plant for the 
extraction of bromide from sea water. 
Associated with the company in the enter- 
prise is the Ethyl Gasoline Corporation, 
whose plant adjacent to the Dow bromide 
project will utilize the ethylene dibromide 
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fn. the production of anti-knock com. 
pounds for the petroleum industry. 


4 Dresser Manufacturing “B” 


. Proposed merger with Mereo Nordstrom 


Company has been abandoned as de 
posits of Dresser stock were insufficient 
to earry out the proposal. 


4 Giant Portland Cement Be 
Directors have voted to omit the semi- 
annual dividend on the $50 par pre 
ferred stock due at this time. Last pre- 
vious dividend was paid on December 15, 
1930. Lack of cash is given as reason for ‘ 
suspension of payments. Company has 
beensufferingfrom the extremecompetition 
and price cutting in the cement industry, 


4 Great Atlantic & Pacific Tea “A” 


Company is experimenting with the sale 
of ice cream in 40 of its New York stores 
and 20 of its New Jersey stores. If the 
development proves profitable, it may 
be extended throughout the chain. 


4 Holly Sugar “Cc 
At annual meeting, postponed to June 3, 
1931, stockholders will vote on change of 
annual meeting date from the first 
Wednesday in May to the first Wednes- 
day in June. Action is necessary to 
conform with the listing requirements of 
the New York Curb Exchange. 


4 Hormel “Cs 


For one reason or another company has 
discontinued issuing quarterly statements 
and has, therefore, published no report 
for the quarter ended May 2, 1931. Net 
for the quarter ended February 28 was 
equal to 44 cents a share against 71 cents 
a share in the same quarter of 1930. It is 
understood that earnings are continuing 
to show a downward trend in reflecting 
the lower demand for canned meat prod- 
ucts which has come as a result of the 
sharp decline in the prices of fresh meats. 


4 Liberty Baking “p” 
Operation of a disconnected chain of 21 
bakeries in several sections of the country 
from Ohio, to Connecticut, to North 
Carolina, has proven no more profitable 
than in more concentrated _ sections. 
Annual report for 1930 shows a loss 
applicable to the common shares as com- 


pared with a profit equal to $1.06 a share 
for 1929. 


4 Massey-Harris “Cc” 
Officials of company have been questioned 
regarding rumors to the effect that a 
capital reorganization was impending. 
These reports have been denied. It is 
pointed out that no grounds exist for 4 
reorganization as company only has out- 
standing $11,000,000 bonds against assets 
of around $71,000,000 and net current 
assets of about: $49,000,000. Company 
has suffered because of the poor demand 
for agricultural equipment in the Do 
minion of Canada. 
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4Noma Electric ie 


A contest for control of the company was 
indicated in an announcement last week 
that proxies were being solicited for John 
R. Hurley, Frank P. Ohlmuller and 
Walter C. Shea to be voted at the annual 
meeting on June first in opposition to the 
present management. The letter was 
gent out by George H. Burr & Company, 
investment bankers for the concern. 
Company is a manufacturer of Christmas 
tree lighting fixtures and bulbs which are 
distributed largely through the chain 
stores. 


4 Pepperell Manufacturing “C” 


Company’s mills at Salem, Mass., have 
started operating on a four-day week in 
order to keep production in accordance 
with demand. Steps have been taken to 
avoid overproduction at this time and 
thus prevent any protracted period of 
unemployment later in the year. If all 
textile mills would adopt this method, one 
of the chief ills of the industry would be 
cured. 


4Perryman Electric —_— 


Operations for the fiscal year ended 
March 31, 1931, resulted in a deficit of 
$381,994 as compared with a loss of 
$96,840 in the previous fiscal year. Poor 
business is attributed to the extreme 
competition in the radio tube field. 


4 Segal Lock —" 


Aslump in the demand for hardware from 
the building industry was reflected in 
company’s annual report. Earnings for 
1930 dropped to the equivalent of 69 
cents a share as compared with $1.49 a 
share in 1929. Company is basing its 
hopes for 1931 on the sale of its new razor 
end blades, the sales of which are now 
under the supervision of Thomas W. 
Pelham, who was formerly in charge of 
sales of the Gillette Safety Razor Com- 
pany. 


4Selby Shoe — 


Two developments have occurred in com- 
pany’s affairs which may have a favorable 
influence on future earnings power. Since 
first of the year, company has acquired a 
small chain of retail stores in the south 
known as the Crittenden Bootery Com- 
pany. Second, the contract with the 
Ground Gripper Shoe Company for the 
manufacture of its four lines in women’s, 
misses’ and children’s shoes is now in full 
operation, having started in January. 


“United Shoe Machinery “B” 


Annual report for fiscal year ended Feb- 
ruary 28, 1931, showed earnings equal 
to $3.31 a share, covering the $2.50 
annual dividend requirement but not $1 
cash extra which was paid in October, 
1930. In the previous fiscal year $3.87 
a share was reported. It is understood 
that no change is contemplated in the 
present regular dividend, but it is rather 
doubtful if another extra will be paid 
this year. 


“Western Air Express i 


A reduction of 5 per cent for round trip 
fares on lines of the company and a flat 
7% cents a mile basis for midcontinent 
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tariffs have been inaugurated. Cut is 
expected to induce a larger volume of 
summer passenger traffic. 
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the abnormally large spread between 
gilt-edged bonds and second grade issues 
constitutes an unusual opportunity for 
discriminating investors, for a number of 
bonds which, although not of first invest- 
ment rank, are fundamentally sound, are 
currently quoted at prices representing 
very attractive yields. (A selection of 
bonds of this type will be found [in an 
article appearing on page 9 of this 
issue.) With a return to more normal 
business conditions, bonds of this type 
will be aided marketwise by the restora- 
tion of confidence, and will sell on a 
materially lower yield basis. 

An interesting attempt to take ad- 
vantage of this situation has recently 
been announced in the form of a ‘‘bond 
trust,’ the set-up of which follows the 
same general lines as that of the typical 
fixed trust for common stocks. Most of 
the issues selected for this fixed bond trust 
are medium grade bonds currently selling 
to yield 6 per cent or more. 
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Continental Gas & 
Electric Corporation 


— 
ea ae 





Bankers Building 





Chicago, Illinois 





The Board of Directors of Continental Gas 
& Electric Corporation has declared the fol- 
lowing dividends on stocks of the Company: 


A quarterly dividend of $1.75 a share on 
the 7% Prior Preference Stock, payable 
July 1, 1931, to stockholders of record at 
the close of business June 12, 1931. 


A quarterly dividend of $1.10 a share on 
the Common Stock, payable July 1, 1931, 
to stockholders of record at the close of 
business June 12, 1931.. 


Stock transfer books will not be closed. 
L. H. HEINKE, Secretary. 
Chicago, May 25, 1931. 























LEHIGH VALLEY COAL SALES CO. 


New York, May 21, 1931 
The Board of Directors of the Lehigh Valley Coal 
Sales Company have declared a dividend of Ninety, Cents 
per share, payable June 30, 1931, to those stockholders 
of the company who are holders of full-share, certificates 
of stock, registered on the company’s books at the close 
of business, June 11, 1931. Transfer books will be closed 

from June 11 to June 30, both inclusive. 
W. J. BURTON, Secretary & Treasurer. 





LEHIGH VALLEY COAL CORPORATION 


New York, May 21, 1931 

The Board of Directors of the Lehigh Valley C 
Carporation have declared a dividend of Seventy-five 
Cents per share, payable July 1, 1931, to those stockhold- 
ers of the Company who are holders of full-share certifi- 
cates of Pp omy stock, registered on the Company’s 
books at the close of business, June 11, 1931. 

W. J. BURTON, Secretary & Treasurer. 


Swift & Company 
Dividend No. 182 


A quarterly dividend of Fifty Cents a share 
on the capital stock of Swift & Company, will 
be paid on July 1, 1981, to stockholders of 
record, June 10, 1931, as shown on the books of 


the company, 
U. S. Yards, Chicago. J. E. CORBY, Sec’y 
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Public Service Corporation 
of New Jersey 


Dividend No. 96 on Com- 
mon Stock 
Dividend No. 50 on 8% 
Cumulative Preferred Stock 
Dividend No. 34 on 7% 
Cumulative Preferred Stock 
Dividend No. 12 on $5.00 
Cumulative Preferred Stock 


The Board of Directors of Public 
Service Corporation of New Jersey has 
declared dividends at the rate of 8% 
per annum on the 8% Cumulative Pre- 
ferred Stock, being $2.00 per share; at 
the rate of 7% per annum on the 7% 
Cumulative Preferred Stock, being $1.75 
per share; at the rate of $5.00 per an- 
num on the non par value Cumulative 
Preferred Stock, being $1.25 per share, 
and 85 cents per share on the non par 
value Common Stock for the quarter 
ending June 30, 1931. All dividends 
are payable June 30, 1931, to stockhold- 
ers of record at the close of business, 
June 1, 1931. 

Dividends on 6% Cumulative Pre- 
ferred Stock are payable on the last 
day of each month. 

T. W. Van Middlesworth, Treasurer. 





Public Service Electric and 
Gas Company 


Dividend No. 28 on 7% 
Cumulative Preferred Stock 
Dividend No. 26 on 6% 
Cumulative Preferred Stock 
The Board of Directors of Public 
Service Electric and Gas Company has 
declared the regular quarterly dividend 
on the 7% and 6% Preferred Stock of 
that Company. Dividends are payable 
June 30, 1931, to stockholders of record 
at the close of business, June 1, 1931. 
T. W. Van Middlesworth, Treasurer, 





ILLINOIS POWER AND LIGHT CORPORATION 
6% Cumulative Preferred Stock Dividend 


The Board of Directors of Illinois Power and 
Light Corporation have declared the regular 
quarterly dividend on the 6% Cumulative 
Preferred Stock of the Company, for the 
quarter ending June 30, 1931, amounting to 
$1.50 per share, payable July 1, 1931, to stock- 
holders of record as of the close of business 
June 10, 1931. 

CLEMENT STUDEBAKER, JR., 


D. H. HOLMES, President. 
Secretary 





E. I. DU PONT DE NEMOURS & CO. 


Wilmington, Delaware, May 18, 1931. 

The Board of Directors has this day declared a dividend 
of $1.00 per share on the outstanding $20.00 par value 
Common Stock of this Company, payable on June 15, 
1931, to stockholders of record at the close of business 
on May 28, 1931; also dividend of $1.50 a share on the 
outstanding debenture stock of this Company, payable 
on July 25, 1931, to stockholders of record at the close of 
business on July 10, 1931. 


CHARLES COPELAND, Secretary. 


Nassau & Suffolk Lighting Co. 
Dividend — 7% Cumulative Preferred Stock 


50 Church Street, New York City, N. Y. 


May 15, 1931. 
The Board of Directors of the NASSAU & SUFFOLK 
LIGHTING COMPANY has declared a dividend of One 
and three-quarters per cent (134%) on the Company’s 
7% Cumulative Preferred Stock, payable July 1, 1931, to 
stockholders of record at the close of business on June 


16, 1931. 
J. A. MCKENNA, Treasurer. 


The United Gas and 


Electric Corporation 
50 Church Street, New York City 


May 15, 1931. 
The Board of Directors this day declared @ quarterly 
dividend of one and thr uarters cent au Fe on 
the Preferred Stock of the Corporation, ay a 
J. A. MCKENNA, Treasurer. 


1931, to stockholders of record June 16, tee 
Chrysler Corporation 
* DIVIDEND ON COMMON STOCK ° 


The regular quarterly dividend, for the second 

uarter of 1931, of twenty-five cents ($.25) per 
sbare,on the Common Stock, has been declared 
payable June 30, 1931, to stockholders of recor 
at the close of business June 1, 1931. 


B. E. Hutchinson, Vice President and Treasurer 
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& AVERAGE STOCK PRICES 





1931 1930 
May 26 May 20 May 13 May 27 
88.30 88.70 95.50 154.98 
75.74 78.84 88.64 169.39 
70.78 73.18 82.08 158.57 
A FEDERAL RESERVE REPORTS, MEMBER BANKS 


——1931 
(000,000’s omitted) May 20 May 13 
Deposits—New York City $7,133 $7,179 
Deposits—Outside New York City.. 14,097 
Loans on Securities—N. Y. C 3,02 
Loans on Sec.—Outside N. Y.C.... 
tInvestments—New York City..... 
tInvestments—Outside N. Y.C..... 
Total loans and discounts.... 
Total net demand deposits 
Total time deposits 
+Other than U. S. Govt. securities. 
A WEEKLY BANK CLEARINGS 
poy omitted) Apr. 18 Apr. 11 
New York City - $5,711 $5,799 
Outside of New York City... 2,908 2,893 


A MISCELLANEOUS 
Total brokers’ loans (000,000) 
_ Federal reserve ratio (System) 
Federal reserve ratio (N. Y.)....... 





Total car loadings... . 747,732 


1931 


May 23 

Daily Av. Crude Oil Prod. (bbls.)... 2,437,150 

A FOREIGN EXCHANGE ACOMMODITY PRICES 

1931 1931 1930 
May 26 May 26 May 27 

England... . $4.86 5/16 §Wheat...$0.8244 $1.06 34 
France..... 3.91% Rye 0.63 % 
Italy...... 5.223% Flour.... 4.75 
Belgium*.. . 13.91 % 
Germany ...23.74% 
Austria.....14.04% 
Holland... .40.20 34. 
Denmark.. . 26.77 4 
Norway.... 
Sweden.... 
Japan 37 
Argentina ft. 30.68 
Brazilf..... 6.70 
Chil 12.06 
Can. Dollar.99.98 Gasoline.. .113 


*Belga. {Paper Peso. tPaper Milreis. §May futures. 
#Approximate; not yet fixed by law. 








Weekly Car Loadings 


Freight car loadings indicate current sectional business conditions. 
Loadings from the 15th to the 15th generally indicate earnings for the 


current month. 
Wot anges Same 


EASTERN DISTRICT 

Baltimore & Ohio. . 

Chesapeake & Ohio 

Cleve., Cinn., Chicago & St. L.... 

Delaware & Hudson 

ere, Lackawanna & West... 
rie 

Norfolk & Western 

N. Y., New Haven & Hartford.... 

New York Central 

N. Y., Chicago & St.Louis 

Pennsylvania 

Pere Marquette 

Reading 

Western Maryland 


SOUTHERN DISTRICT {| 
Atlantic Coast Line. ... 
Illinois Central 

Louisville & Nashville. . 
Seaboard Air Line 
Southern Ry. System 


NORTHWEST DISTRICT 
Chicago & Great Western 5 em 
Chi., Milw., St. Paul & Pacific .... 
*Chicago & Northwestern 

Great NOrGnere ...cccccccccccecs 
Northern Pacific » es 


CENTRAL WEST DISTRICT 
Atchison, Topeka & Santa Fe 
Chicago, Burlington & oe ase’ 
Chicago, Rock Island & Rian 
Chicago & Eastern Illinois 
Denver & Rio Grande Western.... 
Southern Pacific pias 
Union Pacific e 
*Western Pacific... ....ccccccsses 
SOUTHWESTERN DISTRICT 
Kansas City Southern.... 
Missouri-Kansas-Texas..... 
Missouri Pacific . 
St. Louis-San Francisco...... 
St. Louis-Southwestern....... { 
Texas & Pacific ‘ 9,279 10,413 
(Compiled from American Railway Association figures) 


*Not available. 2.0. Jet 5. 
mel 
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TO KEEP YOU 
INFORMED 


Every week we list in this column attractive 
booklets, circulars, periodicals and special letters 
pertaining to investments and other timely subjects 
which we believe are of interest and profit to our 
subscribers. Upon request and without obligation 
any of the booklets listed below will be sent free, 
direct from the houses by whom issued. 


PLEASE WRITE EACH REQUEST 
PLAINLY ON A SEPARATE SHEET 


CURRENT LITERATURE DEPARTMENT 
THE FINANCIAL WORLD, 53 Park Place, New York, N, Y. 


THE MOST NECESSARY PUBLIC SERVICE—Is the title of a 4. 
page circular which presents salient facts regarding one of the largest 
and well-known Water Works and Electric Companies in this coun- 
try. Also gives valuable information regarding the bonds of its 25 
principal subsidiary water companies. his circular is of particular 
interest to investors. Copy upon request. 

SECURITY SALESMANSHIP, THE PROFESSION—An _inter- 
esting discussion of this specialized field, together with information 
about the Course of Training being adopted by scores of the leading 
investment houses for their salesmen. 

YOU CAN HAVE AN INCOME AS LONG AS YOU LIVE—Is the 
title of a ‘booklet issued by one of the most prominent insurance 
companies, that tells how a life annuity can be arranged to comply 
with any circumstances and ideas for future income. A copy may 
be had on request. 


BELL TELEPHONE SECURITIES—A 66-page booklet containing 
a brief description of the organization and financial structure of the 
Bell System, with charts and tables showing the stability and growth 
of its business. Various security issues of the Bell System are 
described clearly, and are accompanied by a balance sheet of each 
company. P 

THE GUARANTY SURVEY—This survey, published monthly by — 
one of the largest trust companies in New York, is a summary of © 
business and financial conditions in the United States and of condi- — 
tions abroad. It will be mailed to business executives who re- — 
quest it on business stationery. “a 

MAKING PROFITS IN SECURITIES—Valuable stock market — 
booklet; explains methods employed by successful investors. The 
part which fundamentals play and the market’s technical conditi 
as well as general sound methods for income and profit building, 
pointed out. << 

ADVICE TO INVESTORS—A Weekly Review issued" by a New York 
Stock Exchange firm, condenses opinion on important events of the 
week affecting the financial and commercial world; of special interest 
to business men. ; 

STOCK AND BOND REGISTER—This register, issued in pocket- 
size form, contains convenient space for a systematic record of your © 
securities. It is issued by one of the foremost firms of investment 
bankers and may be had upon request. : 

STANDARD OIL ISSUES—A house specializing in Standard Oil” 
securities issues a weekly summary pertaining to available informa- 
tion on these and other oil securities, ‘ 

STOCK MARKET COUNSEL—A weekly bulletin with definite” 
recommendations of investment stocks, issued by one of the ‘cading. 
investment services. 'The current issue will be sent on request. 


LEHMAN CORPORATION—The 1930 Annual Report of The 
Lehman Corporation is contained in a booklet which also includes 4” 
Statement of Income, Profit and Loss Account and a complete 
of holdings. Copy may be had on request. ’ 

ODD LOTS—A well-known firm, members of the New York Stock’ 
Exchange, has published a booklet setting forth the advantages for” 
both the small and large investor dealing in Odd Lots. 

MAKING MONEY IN STOCKS—A straightforward, comprehensive 
treatise on sound methods to pursue in the purchase and sale of 
listed securities. : 

AN INVESTMENT PROGRAM IN COMMON STOCKS—This is 
a circular describing a method of investment suited to the difficult 
conditions of today and the probable conditions of tomorrow. Copy 
on request. 4 

FEDERAL LAND BANK BONDS—A new booklet issued by one of 
the largest investment banking houses in the world, containing @ 
review and study of the present economic status of the Land Banks, 
together with an important legal on rendered by New York 
attorneys and a supporting letter from the Federal Farm Loal 
Bureau at Washington. Copy on request. 

FINANCING PUBLIC’ WORKS WITH ECONOMY—A 20-page 
booklet, issued by one of the largest and best-known firms of invest 

ment bankers, explains the advantages of State financing and owne! 
ship of toll bridges. Copy on request. 4 

DIVIDEND-PAYING STOCKS BELOW $20—A New York Stock 
Exchange firm has issued a bulletin describing a list of dividend= 
paying s selling under $20, showing earnings and outlook fo 
each. ; 

WHAT 1930 REVEALED ABOUT AMERICA’S LARGEST BUSI- 
NESS—Is contained in the annual report of General Foods for 1930, > 
prepared originally to give their 42,000 stockholders a more intimate™ 
story of General F Corporation, now available to the public. 
This booklet gives an insight into the food industry—Americas 
Largest Business—and contains the kind of information that the ~ 
thoughtful investor likes to have. Copy upon request. ie 

CATALOGS THAT SELL—Here is a booklet issued by one of the — 
largest manufacturers of business equipment which shows striki a 
the difference between catalogs that merely present products for the 
prospect’s consideration and catalogs that are salesmen in themselves. 
A copy will be sent only to business executives who request it on theif 
stationery. F 

TEXTILE BUILDING. A circular about the First Mortgage 6% 
Sinking Fund Gold Loan Bonds of that building is issued by a prom 
nent member of the New York Real Estate Securities Exchange 
Copy on request. , ; 
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